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“OPINIONS OF EXPERTS 


UNDERWRITERS EXPRESS VIEWS 
Disagree With Credit Men’s Associa- 
tion on Merits of Settlements 
at San Francisco. 

It is quite clear that in discussing 
the attitude of fire insurance com- 
panies toward San Francisco claim- 
ants, most of the writers and speak- 
ers upon the subject forget the inci- 
dents connected with and immediate- 
ly following the disaster, which start- 
ed with the earthquake that shook 
the unfortunate city on the morning 
of April 18, 1906. Throughout the 
entire civilized world news of the 
caiastrophy was despatched and re- 
produced under startling headlines in 
local papers announcing that San 
Francisco had been virtually destroy- 
ed by a series of earthquake shocks. 
Everywhere the uncontrad‘cted. im- 
pression prevailed that a considera- 
ble portion of the city had been lev- 
elled, some reports even declaring 
that the Cliff House, situated about 
two miles beyond the city limits, had 
fallen into the sea. There is no dis- 
crediting the genuineness of these 
reports in the main, even allowing 
for some exaggerations. 

A Change of Front. 

Owing to the fire wh'ch followed 
the earthquake, and the fact that so 
many Eastern fire insurance compan- 
ies had large amounts at risk in the 
stricken city, papers in this territory 
a few days after the disaster, began 
to comment upon the probable liabil- 
ity of the insurance offices, and it is 
a remarkable coincidence that taking 
their cue from this, thie San Francis- 
co papers were quick to see the mis- 
take thev had made in dwelling upvon 
the earthquake and from that time 
on the seismic disturbances were 
wholly ignored when treating of the 
catastrophy and the immense damage 
wrought was attributed wholly to the 
conflagration which followed. Two 
papers especially, the Examiner and 
the Chronicle, were most rabid in 
their attitude toward underwriters, 
their columns for months being em- 
blazoned with articles and carfoons 
villifying insurance men and _ institu- 
tions. 

One of the papers, to all appear- 
ances, actually went into the adjust- 
ing business on its own account and 
woe betide the company that failed 
to accept its measure of loss. Photo- 
graphs and plates showing’ earth- 
quake damage were’ systematically 
purchased and destroyed. It is also 
authoritatively stated that some busi- 
ness men’s organizations resorted to 
this contemptible practice; and that 
even the police assaulted men found 
taking snapshots of earthquake ruins. 
The public was urged to keep mum 
upon the subject of earthquake dam- 
age when talking with insurance men 
and to magnify the destruction of the 
flames. 

Difficulties Confronted. 

The advent of the adjusters from 
the East was also the signal for an 
outpouring by the sensational press 
of San Francisco. The occasion was 
an extraordina*y one and called for 
unusual efforts. An idea of the 
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[WITHDRAWALS FROM TBXAS 


COMPANIES DEFINE POSITION. 


| Prudential and Security Mutual Life 
| Advise Policyholders of Rea- 
sons for Leaving State. 
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sible for any insurance company to 
procure for its policyholders a proper 
return from the funds entrusted to 
it. The losses which would inevitably 
result from a compliance with the 
conditions imposed by this statute 
would, of course, fall upon our pol- 
icyholders, and in justice to them all, 
those within the State of Texas as 
well as those without, we have de- 
termined to withdraw from the State 
rather than to subject them to the 
losses which they would sustain were 
we to continue to do business in it. 
It seems needless to add that this 
action on the part of the company 
will not in any degree impair the 
security of the policies issued to the 
citizens of Texas. It is their protec- 
tion, equally with that of our other 
policyholders, that necessitates a re- 
fusal to comply with the provisions 
of this statute. 

“The company leaves the State of 
Texas with regret; it has been its 
desire to largely increase its busi- 
ness within that State, and the rela- 
tions which have existed between it 
and its policyholders have been of 
the most cordial character. We are 
loath to believe that the policy which 
has, by the enactment of this statute, 
prevented our continuance of busi- 
ness in Texas will be perpetual, and 
we sincerely trust that at no distant 
date the company may with safety to 
itself and with benefit to its policy- 
holders resume business in the State. 
Until such time arrives, however, it 
will be necessary for us to subject our 
present policyholders of Texas to 
some slight inconvenience in the re- 
mittances of premiums, the applica- 
tions for policy loans, etc. Of course, 
pains will be taken to see that all 
business is transacted with the ut- 
most expedition. 

“On and after July 10, 1907, remit- 
tances of premiums, applications for 
policy loans and surrender’ values, 
notices and proofs of death, etc., 
should be made to Furlow & Avery, 
Managers, 201 Norton Building, Louis- 
ville, Kentucky.” 


Attitude of Security Mutual. 

The Security Mutual Life, of Bing- 
hamton, has withdrawn from Texas 
owing to the requirements of the 
Robertson act. In a letter to the pol- 
icyholders of that State, President 
Charles M. Turner says: 

“Since 1894 this company has been 
doing business in the State of Texas. 
As a result, it has a large amount 
of business now in force upon the 
lives of Texas citizens. “It has, at 
all times, complied with the law and 
in no way, directly or indirectly, 
sought to evade payment of taxes in 
Texas or any other State. Heretofore 
this company has paid to the State 
of Texas 2% per cent. of its pre- 
muim collections in that State. 

Only One Action to Take. 

The last legislature passed a bill 

known as the “Robertson Act,” un- 
der the provisions of which it is 
sought to compel all foreign life in- 
surance companies to invest at least 
75 per cent. of their Texas reServes 
in Texas. securities, and to’ deposit 
the same in the State of Texas. The 
last provision alone would, if re- 
quired by each of the other States, 
make it impossible to continue doing 
business. In addition to this, the 
scheme of the above act is to sub- 
ject all such securities, so deposited, 
to the State, county and municipal 
taxes in Texas; this would be equivi- 
lent to a tax of about 4 per cent. on 
such investments: so that it would 
make it necessary for all companies 
complying with the present Texas laws 
to earn about 8 per cent. on all their 
investments in order to mature their 
policies and meet their contracts with 
their policyholders. No insurance 
company can, at the present time, in- 
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SUCCESSFUL ACTION AGAINST THE REBATE EVIL 





PITTSBURG LIFE UNDERWRITER S’ ASSOCIATION GIVES ILLUSTRA- 
TION OF WHAT MAY BE AC HIEVED BY UNITED EFFORT. 





For the past year and a half the 
Pittsburg Life Underwriters’ Associa- 
tion, through its Anti-Rebate Com- 
mittee has waged war on the Rebate 
Evil with a large degree of success, 
but realizing to the fullest extent 
the significance of our national watch- 
word, ““KWiternal Vigilance Is-The Price 
of Liberty,” the committee, under 
date of June 27th, sent the following 
letter to every life insurance man in 
Western Pennsylvania: 

“Rebate and discrimination in all 
lines of business is so detested now- 
adays; its unfairness and immorality 
is so universally recognized that life 
insurance men have an opportunity 
such as never before to completely 
stamp out of their business this de- 
moralizing and degrading practice. 
Realizing this, the life insurance 
agents and general agents of Pitts- 
burg and vicinity in December, 1905, 
joined together, pledging one another 
not to rebate themselves, and to 
drive every man out of the business 
who did not in this matter loyally 
support public opinion, the ethics of 
the business and the laws of the 
State. Some three thousand of a 
guarantee fund was raised, and one 
of the ablest criminal lawyers of 
Pittsburg is retained for prosecuting 
offenders against this law. A prose- 
cution has already resulted in the 
conviction of the offender, but, bets 
ter yet, the aroused sentiment has re- 
sulted in the practical elimination of 
this evil from the business in Pitts- 
burg and vicinity. 

Agent Earns His Commission. 

“It has been demonstrated, not by 
a few agents but by practically all life 
insurance men in this district, that 
policies large and small can be sold 
and will be bought squarely and fair- 
ly at one hundred cents on the dollar. 
We all feel that the agent earns his 
commission, that it is not too much 
for the service rendered. Can we not 
be assured, therefore, that every agent 
for self interest if for no other, will 
support this movement by strictly in 
spirit and letter living up to the 
Anti-Rebate Law of Pennsylvania, and 
educating his fellow solicitors to do 
the same? 

“Any life insurance man who in 
these days rebates is not only making 
a criminal of himself but is doing a 
most foolish and unnecessary thing 
which cannot but react upon the busi- 
ness and every man engaged in it. 
We enclose a copy of the statute. 
Will you not report to us, with as 
much evidence as possible, any in- 


vest its funds so as to realize such 
a rate of interest. It is estimated 
that the above Act would, if complied 
with by all companies, enable the 
State to collect annually about $1,- 
000,000 of policyholders’ money. There 
is, therefore, only one action which 
any company can take, that expects 
to meet its obligation with its policy- 
holders, and that is to withdraw from 
the State. 
In Interest of Policyholders. 

We desire to especially impress 
upon your mind the ‘fact that all 
policies held by the citizens of Texas 
in this company will not and cannot 
he adversely affected by our with- 
drawal. All of your contract rights 
are guaranteed to you by the consti- 
tution of the United States and we 
especially wish you to remember that 
this company’s withdrawal under the 
above conditions simply insures larger 
dividends to our policyholders and 
enables the company to meet all of its 
obligations as they arise. The with- 
drawal is made solely in the interest 
of our policyholders.” 


fractions of the law, and we will 
vigorously prosecute any and all of- 
fenders. Fortunately, convictions are 
far more easily obtained today than 
formerly, the crime being better un- 
derstood by the public, and, there- 
fore, by our juries and courts. We 
would like to have the assurance of 
every life agent in Western Pennsyl- 
vania that he is with us in this move- 
ment,” 
Pennsylvania Rebate Law. 

The copy of the statute referred 
to is as follows: 

“Section 1. Be it enacted, etc., 
That no life insurance company doing 
business in Pennsylvania shall make 
or permit any distinction or discrim- 
ination in favor of individuals, be- 
tween insurants of the same class and 
equal expectations of life in the 
amount or payment of premiums or 
rates charged for policies of life, or 
endowment insurance, or in the divi- 
dends or other benefits payable there- 
on or in any other of the terms and 
conditions of the contracts it makes, 
nor shall any such company or agent 
thereof make any contract of insur- 
ance or agreement as to such con- 
tract, other than as plainly expressed 
in the policy issued thereon, nor shall 
any such company or agent pay or al- 
low or offer to pay or allow nor shall 
any insurant receive directly or in- 
directly, as inducements to insurance 
any rebate of premiums payable on 
the policy or any special favor or ad- 
vantage in the dividends or other 
benefit to accrue thereon, or any valu- 
able consideration or inducement 
whatever not specified in the policy 
contract of insurance. 

“Section 2. Any life insurance com- 
pany, its agent or agents, or any per- 
son violating section one of this act 
shall be guilty of a misdemeanor, and 
upon conviction thereof the offender 
or offenders shall be sentenced to pay 
a fine of five hundred dollars on each 
and every violation where the amount 
of insurance is twenty-five thousand 
dollars or less, and for every addi- 
tional twentyfive thousand dollars 
insurance or less there shall be an 
additional penalty of five hundred dol- 
lars, and the offender or offenders so 
eonvicted shall thereupon be disquali- 
fied from acting as life insurance 
agent for the period of three years 
thereafter, and the fine or fines shall 
be collected as fines are now by law 
collectible, one-half to be paid to the 
informer and one-half to the county 
treasurer for the benefit of the com- 
mon school fund in the county where 
the offense was committed.” 

Letter to General Agents. 

Supplementing the above effort 
among solicitors a letter was forward- 
ed to each general agent or manager 
requesting co-operation in the work 
of education undertaken. This let- 
ter follows: 

“The rebate evil ‘which in the past 
has disgraced our business, has caused 
general agents more loss directly and 
indirectly than perhaps any other one 
thing, has been dealt some stagger- 
ing blows in the last couple of years. 
It is an opportune time for perma- 
nently stamping this out of this ter- 
ritory. To this end your committee 
has sent a circular letter to all the 
life insurance men that they could 
reach in western Pennsylvania. We 
enclose a copy of this and also hand 
you a copy of a letter that one of our 
general agents has used effectively 
with his own men, 

“We should appreciate it very much 
if you would supplement the work of 
our committee by some letfer of your 
own to your agents. Let us do every- 
thing in our power to educate every 
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new and old life insurance agent to 
the folly, weakness and crime of re- 
bating. Let no sub-agent fee] that 
his general agent is conniving with 
him or encouraging him in this un- 
necessary, disastrous practice—ruin- 
ous alike to the individual and to the 
business as a whole.” 
Responsibility of The Agent. 

One of the general agents, writing 
the members of his agency upon the 
subject, said: 

“I believe you appreciate the ad- 
vantage of the certainty on the part 
of both yourself and the public that 
our policies are being sold only at 
full price, and realize how much that 
accounts for the general prosperity 
of our agents and also how damaging 
to the entire agency it would be 
should any agent by negligence or 
thoughtlessness allow himself to be- 
come charged with rebating. We be- 
lieve that every member of our agency 
is in sympathy with this situation and 
will do everything possible to make 
this agency prominent not only in 
quantity but, what is more important 
and creditable, in the quality of our 
business. 

Avoid Appearance of Rebating. 

“We all work under thigh pressure. 
There is every incentive for, and I 
cannot urge too strongly upon you 
the continual importance of securing 
every application you can. Yet, be- 
cause of this very fact, I think it 
is desirable to caution you, as well as 
everyone connected with this agency, 
to avoid even the appearance of re- 
bating. Anxious as we are for busi- 
ness, we do not wish a single appli- 
sation which has been secured by 
twisting, misrepresenting or rebating. 
Our position on these questions is an 
invaluabie asset to each of us, and a 
violation by any one of the rebate 
law particulariy in spirit or in letter 
would be a direct damage and injus- 
tice to all. We feel that sometimes 
in the case of new agents there is a 
feeling that our uncompromising at- 
titude toward rebating and our de- 
termination to cance] the contract of 
any agent who will rebate, no mat- 
ter what his production or how valua- 
able he may be, is not entirely sin- 
cere. I, therefore, wish to state that 
there may be no possibility of any 
misunderstanding, that the contract 
of any agent found rebating will be 
terminated forthwith, even if it is 
necessary, in order to lift the policies, 
to bring information against both the 
policyholder and the agent under the 
criminal laws of the State. I will 
not permit, connive or wink at the 
purchase of a single policy in this 
agency at any rebate whatever. 

“The attitude of this agency to- 
ward rebating and the public knowl- 
edge that our policies command full 
price has been too hardly won and 
is too valuable to every agent for us 
to take any chance of impairing this 
reputation. Lock out for traps laid 
to trick you into a technical yiola- 
tion of the law. In case of doubt 
don’t, but lay the case before me for 
advice, 

“I will appreciate from you an ex- 
pression of your determination to up- 
hold in every way in your power this 
important principle of our business.” 


Well Equipped for the Business. 


Miss Carrie E. Cotter who for many 
years did excellent work for ‘the Fi- 
delity Mutual, through the Syracuse, 
N. Y., agency of T. D. Spring, has ac- 
cepted the general agency ior Syra- 
cuse and surncunding ver:itory, of the 
Manhattan Life. Miss Cotter is one 
of the few women who has made a 
success of the life insurance buziness 
and the Manhattan Life is to be con- 
gratulated upon its good fortune in 
securing her services. 
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RECEIVER GETS COMPANY. 


Illinois Insurance Department Forces | 


the Marquette Mutual of Chicago 
Out of Business. 


The Marquette Mutual Life of Chi- 
cago, an assessment company, wa's 
thrown in ithe hands of a rece‘ver last 
week on petition of the Illinois Insur- 
ance Department. The Department 
asserted that tine company has no 
funds with which to pay death claims 
and that its financial condition was 
in very bad thape. It said that the 
assets are about $700 and the out- 
standing insurance close to $1,200,000. 
Dr. J. W. Powers was president and 
Willis Palmer, secretary. It has done 
little direct business, devoting) its at- 
tention to abcorbing moribund com- 
panies and fraternals. It took over 
the Western Union Life of Chicago 
in 1905 and later absorbed most of 
the business of the Elkhart Mutual of 
Indiana which went on the rocks. Its 
most recent exploit wais the attempt 
to swallow the Indiana Mutual Life, 
the successor of the Old Wayne Mu- 
tual. 

The Ill'‘nois department has had its 
eye on the Marquette for some 
months, taking the position that the 
institution was in bad shape and that 
mot of its risks were old persons or 
tho-e in poor health. 

Te Marquette was organized in 
1900 by John E. Myers who has been 
engaged in promoting life companies. 
He interested some of the prominent 
business men of Chicago, but it went 
in the hands of a receiver in 1902. 

A few days ago it was announced 
that the American Bankers’ Security 
Company had been omganized with 
$500,000 capital to run the Agency 
Department of the Marquette Mutual. 
Dr. Stuart Johnstone is the Precident 
cf the Securities Company; Wm. B. 
Wilkams, manager; and Col. Ward 
Douglas, agency manager. 


ADVOCATES INTERNATIONALISM. 
Holland Committee Would Enlist 
Universal Co-Operation in Hand- 
ling Insurance Questions. 
Apropos the movement toward in- 
ternationalism, noted by reason of 
various conferences between nations 
for the consideration of questions of 
general interest, a sub-committee for 
insurance, associated with the “ pre- 
paratory office of the foundation for 
the promotion of internationalism,” 
located at Holland has addressed the 
fraternity relative to a thorough dis- 
cussion of this subject. Among oth- 

er things the letter says: 

“Whet trade or profession in the 
whole world needs internationalism 
more than ours? Insurance cries out 
for it! A sub-committee such as de- 
seribed above is therefore very neces- 
sary to prepare matter for insurance 
in general. In our quality as members 
of this sub-committee, we address our- 
selves to you, as to one of those from 
whom we may expect an immediate 
response to our cal] for co-operation 
in the good object we have in view. 
It is a heavy task that we have taken 
upon ourselves, but we Hollanders 
are so much in sympathy with inter- 
nationalism and so firmly convinced 
that people in our profession will 
see the great benefit to be derived 
from international regulation, that 
we—without any personal interest— 
immediately set to work to pave the 
way towards our mutual ideal. 

“What we ask of you is: 1. To 
let us have your opinion; 2, to bring 
to our notice (so that from the begin- 
ning we may take into account the 
great spirit on this subject) what is 
said or written in regard to inter- 
nationalism in our branch—at present 
only as to life insurance. The pre- 
paratory office publishes a world re 
view, in which an account of every- 














GET OUT AFTER BUSINESS—HELP AGENTS. 





The writer has taken considerable 
pains to gather the consensus of opin- 
ion of Managers of several companies, 
as to the prevailing impression among 


solicitors, that the public is ready -to 
shy a brick at the agent whenever he 
appears, and, without exception, it is 
characterized as nonsense. To the man 
who is not favorable, and never was, 
to insurance, of course the “recent un- 
pleasantness” affords a ready excuse. 
This objection, however, makes him 
no harder to reach ultimately. As 
there is nothing new in the methom 
of “old mortality,” any man who thinks 
twice, is easily convinced of his in- 
evitable end, and all that is necessary 
on the part of the solicitor is courage. 
Life insurance is rarely asked for, or 
wanted; it always has, and ever wil! 
be, a demand to be created, and all 
this talk about the public being array- 
ed against the solicitor is an indica- 
tion of mental weakness, and loss of 
determination and initiative on the 
part of the man who sells the goods. 
The same discouragements are daily 
met with in the case of the drummer, 
but if he be wise and a student of 
human nature, he leaves his kit of 
samples at his hotel and drops in on 
the prospective customer with just 
one article in his pocket as a “bar- 
gain.” Just so with the man with the 
rate book. His reception depends up- 


thing being prepared by the tempo- 
rary committees, and articles con- 
cerning internationalism in many 
fields will appear. 

“We sincerely hope that the matter 
will as heartily appeal to you as it 
does to us. We trust that once more 
it will be testified that the world is 
within the sign of ‘insurance, and 
feel convinced that you will assist 
us to become ihe very first sub-com- 
mittee ready with its preparatory 
work.” 





Field Exhausted? Certainly Not. 





How many times when returning 
to your home after a hard day’s cat- 
vass you have fancied that your field 
was about exhausted. But was it? 
Most assuredly no! Because success 
frowned upon vou then it did not al- 
ter the fact that there were people 
living in the district you had can- 
vassed who wanted life insurance and 
wanted it badly. 

Here’s the proof! Listen! A well 
known man recently wrote a promi- 
nent company that he had not been 
approached by one of its agents in 
twenty years. This is not the only 
case. There are lots of them. Right 
in your vicinity there are people who 
have never heard the word “life in- 
surance” mentioned by a life insur- 
ance agent. Go in and get their ap- 
plication. Don’t expect them to sug- 
gest that they will be pleased to give 
them to you. 

Pick out a small territory. Can- 
vass every insurable man and woman 
within its radius. Don’t skip a soul! 
Don’t let the first refusal discourage 
you—nor the second—nor the third 
They all lie in your path to prospect 
number four, who is waiting to sign 
an application. —Prudential Weekly 
Record. 





Prepared to Enter Texas. 

The Inter-Southern Life, of Louis- 
ville, Ky., will commence writing busi- 
ness in Texas during’ the present 

1th a frst-clers acvenev force hav- 
ing already been organized in the 
Lone Star State. The company has 
written in Kentucky since its organi- 
zation a few months ago over a quar- 
ter of a million dollars in small poli- 
cies and hopes to show a handsome 
amount in force by January, 1908. 


on the first word he utters. To ask a 
man the foolish question—“Have you 
all the life insurance you want?” or 
an apology for interrupting and crav- 
ing a few minutes of ‘his time, is sui- 
cidal; but to put it boldly in the way 
of a business proposition—so much of 
his money against so much of the com- 
pany’s money, or some other tactful 
remark, assures a very different recep- 
tion. If in answer to some abusive re- 
mark which is occasionally met with 
(but no more so than the representa- 
tive of a commercial ‘house) he re- 
plies boldly with the statement—I am 
not ready to believe that you are in 
dead earnest—preserving at all times 
a quiet, genial] demeanor, there are 
very few men who will not continue a 
reasonable argument for a few min- 
utes, at least, but get away from all 
such before you are summarily dis- 
missed. Don't forget, however, to 
come back before long. Make that 
man your friend, even if you never 
write his application. It will be nec- 
essary, therefore, for you to put from 
your mind and the minds of all your 
agents all disquieting notions and sim- 
ply get out yourself, after business, 
and see that your men do likewise. If 
they have lost their courage, better 
take the rate book from them and 
look for others, or do your Own so 
liciting in that locality—Theo. T. 
Johnson, 2nd V.-P., Wash‘ngton Life. 


EQUITABLE WINS EQUITY SUIT. 
First Case of its Kind Decided Since 
the New Laws Went Into 
Effect. 


A Nyack dispatch to the New York 
Sun under date of July 1 says: 

Justice A. S. Tompkins of the Su- 
preme Court today hanued down a de- 
cision in the case of Thomas Watts, 
of Orange County, against the Equit- 
able Life Assurance Society, of the 
United, States, the first case of its 
kind to be decided under the new 
insurance law. Mr. Watts is the hol- 
dér of a tontine policy in the above 
company, by which policy the defen- 
dant agreed in consideration of cer- 
tain yearly premiums to pay the plain- 
tiff at the expiration of twenty years 
a certain sum of money—$2,000— 
provided the policy had not sooner 
lapsed or had been terminated by 
death; and also the company agreed 
at the expiration of that period that 
it would apportion equitably among 
such of its policies of the same class 
as that held by the plaintiff as should 
complete their tontine dividend per- 
iods all surplus of profits derived from 
such of its policies as should not be 
in force at the date of the comple- 
tion of their respective tontine per- 
iods. 

The company offered the. plaintiff 
$2,000 and what they claimed to be 
his share of earnings. He refused 
and brought this action in equity, al- 
leging that the officials had wasted 
the funds, mismanaged the property 
in the payment of enormous salaries, 
ete., and demanding an accounting of 
funds of the company for the last 
twenty years. Before the recent in- 
surance investigation and the  pas- 
sage of the new law a policyholder 
could not bring such action without 
the consent of the attorney-general. 

The defendant demurred on _ the 
ground that the plaintiff failed to state 
a cause of action in equity and that 
the plaintiff was not entitled to an 
accounting. Justice Tompkins sus- 
tains the demurrer and holds that the 
plaintiff cannot maintain a suit in 
equity for the reason that no trust 
relations exist between the insurance 
company and the policyholders and 
that his only remedy is to bring an 
action at law for breach of contract. 
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CHICAGO OFFICE DISCONTINUED. 
New York Life Will Handle Business 
Direct—Resident Secretary 
Remains. 

The Chicago “office of issue” estab 
lished by the New York Life a few 
years ago, was discontinued on Mon- 
day, all records, papers, etc., being 
transferred to the home office in this 
city. Hereafter the Chicago agency 
will be a clearing house for the han- 
dling of old business, but the new 
business will be taken care of from 

New York. 

At the time the office of issue was 
opened, competent officers -and clerks 
were sent there to take charge, All 
the functions of a home office were 
performed with the exception of in- 
vesting the funds received. H. P. 
Stamford, supervising accountant, was 
in charge as secretary, G. A. Looser, 
deputy controller, and F. A. Hense. 
cashier. Mr. Stamford will remain 
in Chicago as resident secretary for 
the company, while Mr. Looser and 
Mr. Hense return to the home office, 
together with most of the employes 
and clerks sent there. It was de- 
cided several months ago to discon 
tinue the office and gradually the 
change has been made, so that prac- 
tically all that remained for the fixed 
date, July ist, was the announcement 
that the transfer had been made. 

At the time the step was taken by 
the New York Life approximately one 
tenth of the entire business for the 
United States and Canada was pro- 
duced in that section and the pros- 
pects for future development were 
such as to lead the management to 
open a department, with practically 
all the functions of a home office in 
order to expedite the handling of 
business. It is believed that the dis- 
continuance of the office is due to 
changed conditions brought about by 
the new laws of New York State. 

THE WASTE OF TIME. 

The Pittsburgh Life and Trust also 
believes the present to be a favorable 
time for writing life insurance. Many 
of its agents are writing more insur- 
ance than ever before. In speaking 
of the failure of others to come up to 
the siandard, the company in its 
publication says: 

“You may say the times are not 
favorable to the insurance business 
We say nonsense! Times were nev- 
er better. As a proof we knew of 
some men who are writing for this 
company more insurance than they 
ever did before You probably lack 
courage. Remember, any old craft 
will sail under favorable winds in a 
smooth sea, but it is the strong and 
seaworthy vessel which we trust to 
take us through the storm. You want 
to persuade yourself that you are a 
fine clipper-built ship and not a worn 
out old tub. We want to remind you 
of the one cause of many of the fail 
ures in the life insurance business 
the waste of time. Your time is your 
wne asset which should be used to 
your advantage. It is worth so much 
morey an hour; you cannot afford to 
give these hours away for frivolity 
or pleasure. Eight or ten of them are 
required daily in any other occupa- 
tion: why should life insurance re 
quire less?” 


Has the Successful Habit. 

M. C. Hilbery who for years suc- 
cessfully managed the Hartford 
Conn., general agency, of the Mutual 
Life is now manager of the Plimotas 
Chemical Company 


George F. Hadley, Syracuse, N. Y.. 
manager of the Mutual Benefit, will 
take his annual vacation of a month 
or six weeks commencing with July 
lst. 














LYMAN A. SPALDING, President Casualty Company of America. 


WILL GO TO TORONTO. companying them, are the following: 
Edward and Miss Agnew, C. F. and 
Delegates to National Gathering Mrs. Austin, Mr. and Mrs. Beegle and 
Selected by Women’s Associa- baby, B. C. Boyd, E. B. Coburn, Mrs. 
tion of New England. Amanda M. Crawford, William  H. 

: be Duff, J. H. Eskridge, R. C. Gailey, 

Mr. and Mrs. S. W. Guthrie, Dr. and 
Mrs. W. A. Longenecker and Ellen 
and Caroline M. Longenecker, Mr. 
and Mrs. J. S. Mardis and Miss Mar- 
dis, J. S. MeCargar, Mr. and Mrs. W. 
H. McManus, Mr. and Mrs. T. F. My- 
ler, John Phillips, F. G. Pierce, Mr 
and Mrs. E. L. Porter, Miss Emily 
aeniditatiin Pe. spon ee e S., George McC. and Morgan Porter, 
rill, Bquitable Life; Miss Julia A. William J. Powell, C. 8. Price, W. H 
Sprague, Stats Mutual: Mrs. Vina B «ry "ae dee” -ily R. Steven- 
headea. ‘Stn ie 6 aia “A : son, J. u Vilson, Mr. and Mrs 
soaks, New York Life; Miss Amy L. savcra A Woods, Mrs. Eilen’ 


Delegates to the annual convention 
of the National Association of Life 
Underwriters, were chosen by the 
New England Women’s Life Under 
writers’ Association at a recently held 
gathering. The list of delegates and 
alternates is as follows: 

Delegates—Mrs. Florence E. Shall, 


Wood, Columbia National lternates . . 
Miss Emil n Ras som. “Th aoe Woods, Miss Margaret, Master Ed 
ils siti’ d van l e@ ple i 1. to hasins y . 
dard:” Miss M. G. A. Toland. Mutual ward Walli ( harle s A. Woods, Mrs 
Life: Miss Caro F. Colbourne. New Lawrence C. Woods, Lawrence C 
York Life; Mrs. Linda Gould Page Woods, Jr., N. S. Woolridge and S. 


* P 1 . on O. Tright 
Equitable Life; Mrs. L. Talbot Lane, ). Wrigh 


. E. Ives Gets iti | F i . 

Manager Woods’ Outing. Cc es G Additiona erritory 
Charles E. Ives, manager for the 
The regular summer outing of the 
Equitable 
Life, Edward A. Woods, manager, will 


Washington Life in this city, has 


Pittsburg agenc of the 


been given charge of the Hartford 








commence July 18. On that morning office of the company, which he will 

the party w leave for Charlevoix handle in addition to his present du- 

remaining there until July 18 A trip lon 

by boat to Mackinac Island and Buf 

falo will be feature al e returr Mr. Ives is an old timer in the bus 

home ness, having for many years, previ 
Amo tho ho b heir success ous to associating with the Washing 

ful efforts have qualified to attend ton on January 1st of this year, been 
ogether with relatives or iends ac connected with the Mutual Life. 
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EDWIN W. DeLEON, Vice-President Casualty Company of America. 





FRATERNAL INSURANCE. 


How the Certificate of a Member of 
the Knights of Columbus Was 
Voided—Moral is Plain. 


A decision that members of frater- 
nal organizations or those contemplat- 
ing becoming such, would do well to 
seriously ponder was handed down 
in the New York Supreme Court at 
White Plains last Saturday. The de- 
cision was rendered by Justice Tomp- 
kins, who is himself prominent in 
many of the fraternal orders. 

Michael Ginety some years ago 
joined the Knights of Columbus, at 
Port Jervis. He was a young clerk 
at the time, but later accepted a po- 
sition as a railroad switchman and 
met his death while thus employed. 
The order refused to pay the benefit 
certificate of $1,000 held by Ginety, 
contended that it had been voided 
when the assured engaged in an oc- 
cupation deemed extra hazardous and 
one prohibited by the by-laws of the 
association. 

The court held that the order had 
a right to enforce its prohibition, 
though the assured entered it subse- 
quent to joining the organization and 
dismissed the suit to recover. 


Again in Active Harness. 


It is a pleasure to announce that 
Manager T. D. Svring of the Syracuse, 
N. Y., agency of, the Fidelity Mutual, 
has entirely recovered his health and 


iz again in harness, Mr. Spring who 


has done grand work for the Fidelity 
for more than twenty ‘years, is an un- 
derwriter of much force; and can 
always be depended upon for his full 
share of gilt-edged business. 

The “Kingsley Guard.” 

The month of July will be used by 
the agency staff of the New York 
Life as an opportunity to express by 
results their appreciation of the elec- 
tion of Darwin P. Kingsley to the 
presidency of the company, the pro- 
ducers being known as the “Kingsley 
Guard.” It will. be a hummer. 

The business for June aggregated 
6,200 applications for over $17,000,000 
insurance, 


Pittsburgh Life and Trust. 

The Pittsburgh Life and Trust will 
celebrate its Quinquennial annivers- 
ary in January next, an agency con- 
vention being held at the home office. 
Invitations, the acceptance of which 
will require the production of a cer- 
tain amount of business, have been 
issued to the field force. 





New Amsterdam in Arkansas. 


The New Amsterdam Casalty Co. 
has been admitted to do business in 
Arkansas, appointing W. J. Little of 
Hot Springs, as State agent. 

The New Amsterdam, under cap 
able, progressive management, is 
making substantial progress. 
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THE MOST STRIKING FACT. 





“Life insurance is, in my judgment, 
entering upon an era of greater and 
finer usefulness. After we have moved 
a little farther forward and can look 
back on this period of trial, the most 
striking fact will be, not the errors 
and faults and evils which had de- 
veloped in the business—although 
these will never be forgotten and will 
always have their lesson—but the 
superb strength and vitality and solid- 
ity and usefulness of the institution. 
Out of it all will come—indeed is now 
coming—a new recognition by the 
general public of the absolute neces- 
sity of good life insurance.—Darwin 
P. Kingsley, President New York 
Life. 





COLORADO COMMISSIONER. 


BE. E. Rittenhouse has been ap 
pointed commissioner of insurance for 
the State of Colorado, under the new 
law, .effective July 1, 1907. Morris 
Lehmann has been appointed by the 
commissioner deputy commissioner 
of insurance, effective on the same 
date. 





WANTED. 


Young or middle-aged man capable of 
“specialling” old policyholders in the 
home city and state of a prominent, 
long established, old line life insur- 
ance company. Applicant must be 
thoroughly capable in this line; also 
competent to work with and instruct 
local agents. Salary, expenses and a 
permanent position if satisfactory. 
Address, “Special,” Eastern Under- 
writer, 105 William St., New York. 





WANTED. 

The general agency of a life insurance 
company, from New England, prefer- 
red, for Pittsburg, Pa. or Western 
Pennsylvania, including counties in 
Northern New York. Must have up-to- 
date contracts and a progressive man- 
agement. Address, Squire, Care East- 
ern Underwriter, 105 William St., 
New York. 





WANTED. 

The agency of two or three good reli- 
able fire insurance companies for At- 
lantic City, N. J., and vicinity. The 
average loss ratio of the agensy is 
less than 38 per cent of net premiums. 
Address, “Atlantic” Eastern Under- 
writer, 105 William St., New York. 





WANTED. 
Agency for Trenton, N. J., of a sound, 
reliable insurance company. A most 
excellent opportunity for a clean, 
profitable business. Address, “Tren- 
ton,” Care Eastern Underwriter, 105 
William St., New York. 





WANTED 


Philadelphia manager for an old es- 
tablished life insurance agency. A 
large renewal. Very advantageous 
contract. Applicant must be in posi- 
tion to furnish references of the 
highest character as to ability and 
adaptability to manage and hold the 
old business as well as write a fair 
amount of new business. Address 
with references and stating experi- 
ence, “Renewals,” “The Eastern Un- 
derwriter,” 105 William street, New 
York City. 





WANTED 
A progressive, well known life insur- 
ance company desires to secure the 
services for a limited territory, of a 
young experienced man who is cap- 
able of appointing agents, supervising 
the field, and working with his ap- 
pointees. Must have had experience 
and be willing to give such satisfac- 
tion as will entitle him to a life pos!- 
tion. Address “Superintendent,” “The 
Eastern Underwriter,” 105 William 
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Che Northwestern 


Mutual Life Jusurauce Co. 
of Milwaukee 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


Growth of Company 


ORGANIZED 1857 


Dec. 31st Insurance in Force 
1866... 1... « « $ 22,517,043 
SPP wee 2 ee 127,629,903 
ts Sica et 819,252,279 


Business of 1906 largest in history of Com- 
pany. Purely Mutual and transacts business 
only in healthful portions of United States. 











The Management of The Northwestern 
Mutual Life Insurance Co. was en- 
dorsbd by the New York Legislature 


when it passed laws in 1906 which virtually 
made mandatory the business policy of The 
Northwestern, 


And By The Public 


because more insurance was applied for in 
1906 than in any previous year of The North- 
western’s 5O years of existence. 
It is capable of easy demonstration thatThe 
Northwesterr is the best Company to insure in 
See The Northwestern’s 1907 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement and 
the new Automatic Loan feature. 
Issues Partnership and Corporation Insurance. 
For further infarmation or an Agency, address 
H. F. NORRIS, 


Superintendent of Agenc:es. 























If You Want to be 


Coupled With Success 


Send in Your Subscription to 


THE EASTERN UNDERWRITER 


105 WILLIAM STREET 
. NEW YORK CITY 


A Weekly Insurance Journal}Devoted to all branches 
of Insurance 


PRICE $3.00 PER YEAR 





Security Mutual 
Life Insurance Company 


BINGHAMTON, N. Y. 


CHARLES M. TURNER, - 


President 


Issues the New York Standard forms of 


policies providing annual dividends. 


Men 


of ability wanted in unoccupied territory. 


For particulars, address 


C. H. Jackson, Agency Sec’y, 


Home Office 


BOTH FROM TEXAS. 
Austin Fire and the Commonwealth 
Now Authorized to Write in the 
Empire State. 
business in 
Austin 
Fire In- 
both of 
Imsur- 
Whild- 
will rep- 


Authority to 
New York was granted the 
Fire and the Commonwealth 
surance Company of Texas, 
Dallas, by Superintendent of 
ance Kelsey several days ago 
en and Hancock, of this city, 
resent the companies in the Empire 
State. They have placed the agency 
of the Austin for New York city and 
the Brooklyn shore line with D, T 
Walden, wile the interests of the 
Commonwealth in the Metropolitan 


transact 


District will be looked after by Ten 
Broeck, Morse and Company. The 
Commonwealth has a capital of $228.- 
000, and a surplus to policyholders of 
$304,000. Mr. Whilden will shortly 
travel the State selecting local repre 
sentatives for the ccnporations at de 
rable points. 
CHRISTOPHER IN CHARGE. 


Assistant Manager of Caledonian to 
Supervise its Western 
Business. 
successor 


Instead of appointing a 


to the late Byron G. Stark as west- 
ern manager of the Caledonian, Man- 
ager Post announces that in future 
business in the territory wil] be su- 


pervised by Assistant United States 
Manager Christopher. In the work 
he will be aided by the company’s 
former Michigan special agent, Frank 
N. Brown. 





General Agent for Firemens of New. 


ark. 

Neal Pazsett, of Chicago, special 
agent of the Firemens of Newark, who 
handles the western states for the 
company, has been given the title of 
“general agent.” Mr. Baswett is one 
of the well known field men of the 
we:t and deserves this recognition of 


is abilit 


Uniform Minimum Rates. 


Among the questions slated for dis- 
cussion at the monthly meeting of the 
Underwriters’ Association of the Mid- 
dle Department, which will be held at 
the Hotel Chalfonte, Atlantic City, N. 
J., is that of fixing uniform minimum 


classes of business im the 





rates for all 


territory. 


Bars a Co-Operative. 


Upon application of the Law En- 
forcement Committee of the New 
York State Central Organization of 
Co-Operative Fire Insurance Com 
panies the court has issued an in- 


junction restraining the Colonial Fire 
on Onondaga County, from transacting 
further business. 


Famous Adjuster Dead. 


Dempster Ostrander, general 
department 


Judge 


adjuster for the western 


of the Phenix, of Brooklyn, and long 
one of the foremost authorities upon 
the law of adjustment in this country, 
died at his Chicago home last Thurs 
day 

WANTED 


An accident and health special agent 
who is well known and has always 
been able to produce results, is open 
for an engagement August ist. Can 
furnish first class references as to 
character and ability. Address “Elks,” 
“The Eastern Underwriter,” 105 Wil 
diam street, New York City. 
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F IRE INSURANCE DEPARTMENT 


LOCAL AGENTS’ AFFAIRS. 
Interesting Features For Richmond 
Convention—Activity In 
Various States. 





Commissioner James V. Barry, of 
Michigan, has accepted an invitation 
to speak before the National Associa- 
tion of Local Fire Insurance e Agents 
at the Richmond convention, Septem- 
ber 25, 26 and 27. His topic will be 
“The Relation of the State to Fire 
Insurance.” Mr. Barry is one of the 
heavyweights among the insurance 
commissioners and his name will add 
luster to the National Association’s 
program. 

Charles F. Weil, a leading local 
agent at Milwaukee, is on the pro- 
gram for a discussion of schedule 
rating. He will give particular atten- 
tion to the Dean system as applied 
in the west. 

The question of “Incorporated 
Agencies” of so much moment to 
southern agents at this time will be 
discussed by J. H. Southgate, of Dur- 
ham, N. C. Mr. Southgate took a 
conspicuous part at the Indianapolis 
convention. 

Chairman Charles H. Barry, of the 
governing committee of the Western 
Union, was invited to speak at the 
Richmond convention as the repre- 
sentative of that organization, but 
was obliged to decline because the 
date of the meeting conflicted with 
other engagements. In declining the 
invitation Mr. Barry says: “TI sin- 
cerely appreciate the honor done me 
through the extension of this invita- 
tion and would have been very glad 
indeed to have addressed your mem- 
bers upon one or two live topics if 
it has been possible for me to arrange 
my time for same.” 


Trust Lines to Be Discussed. 

One of the leading questions for 
discussion at the Richmond conven- 
tion of the-National Association of 
Local Fire Insurance Agents will be 
that of trust lines, how they shall 
be handled, how the interests of lo- 
cal agents shall be protected and 
proper co-operation secured between 
agents and brokers handling these 
lines. This seems to be a problem 
in itself and the question of its effec- 
tive handling, so that the proper in- 
terests of all parties shall be con- 
served, requires careful consideration. 
Reports will be made at Pane tee. 
covering the investigations of the Na- 
tione!l Association into the situation 
and possibly some recommendations 
made which will call for action. 

In this connection it is interesting 
to note that the Chicago Board of 
Fire Underwriters has appointed a 
special committee on “irregular com- 
petition,” the definite object being to 
consider the matter of trust lines. The 
committee is comprised of John G. 
Cofran, of the Hartford, and P. D. 
McGregor, of the Queen, representing 
company managers, and Charles P. 
Whitney, H. M. Blossom and D. R. 
McLennan, representing agency and 


brokerage interests. 


Lloyds Writing Jewelry Risks. 

It is reported that a New York 
broker is writing jewelry risks in 
the west at cut rates through Lon- 
don Lloyds. It is understood that these 
lines are placed without warranty. 


Michigan Co-Insurance Law. 
The activity of Michigan local 
agents was one of the strong factors 
which resulted in the adoption of a 
law permitting the use of co-insur- 
ance in Michigan. 


Rate Situation at Bowling Green. 
Bowling Green, (O.), agents have 


notified the National Association that 
the rate difficulties in that place are 
now at an end, and to maintain good 
practices the local agents of that place 
propose to join the Ohio State asso- 
ciation. 

Pittsburg Agents Wake Up. 

As a result of the holding of the 
annual meeting of the Pennsylvania 
State Association in Pittsburg, the 
agents of that city have become 
aroused to the usefulness of the Na- 
tional Association. The State organ- 
ization is assured that the majority, 
if not all, of the regular agents of 
that city will become members of 
the State association. In view of this 
interest it was deemed wise to select 
a Pittsburg agent as president. D. 
F. Collingwood was unanimously 
chosen for this office. The large city 
agents are now beginning to wake up 
to the importance of identification 
with the agency movement. The Na- 
tional Association already has a 
strong membership in the western 
large cities and the interest in the 
east is steadily increasing. The bulk 
of the membership in the National 
Association, however, is located out- 
side of the excepted cities, in small 
cities and towns. 





Geo. Markham, of St. Louis, has 
been elected an overseer of Harvard 
University. Mr. Markham has earned 
this distinction by his devotion to the 
interests of his ‘alma mater.” 





Following the action of the Musko- 
gee, J. T., Board of Underwriters in 
tecom'ng affiliated with ‘the National 
Associat’on, agents in other parts of 
Oklahoma and Indian Territory are 
talking of joining the National Asso- 
ciation and there is considerable 'sen- 
timent in favor ofa state associat:on 
to cover these terrtories. 

Vice-president C. F. Enright and 
Secretary C. C. Jones of the Missouri 
Association of Local Fire Insurance 
Agen3 will visit Joplin July 6 to re- 
quest the agents in that town to help 
them in organizing to affiliate with the 
state and national bodies. This is a 
pc oulows section of the state and con- 
siderable interest in the recent meet- 
ing in Kansas City was shown by 
agents in that region. It is believed 
that this micsionary visit of Messrs. 
Enright and Jones will result in a 
considerable accession to tthe state as- 
sociation. 





At the request of members of the 
Mazsachus2tts Assocation in the 
central and ‘western ‘parts of the State 
the midsummer meeting thas been de- 
ferred until September, prior to the 
National convention. Th‘s will enable 
a large number of agents who would 
like to be present at this meeting to 
attend, who could not at the time se- 
lected by tthe executive committee 
some t'me ago, namely, June 29. 








TRANSFER OF TERRITORY. 
Hanover Rearranges Portion of Its 
Field—Two Additional States to 
Report to New York. 


To facilitate the handling of the 
Hanover Fire’s southern business, 
the States of Kentucky and West Vir- 
ginia, heretofore supervised from Chi- 
cago, will report direct to the head 
offices of the company at New York. 
Vice-President McCord is in the west 
arranging for the transfer. 

The business of. both States will 
be handled at New York by Assist- 
ant Secretary Morrison, assisted by 
Harry Y. Chatterley, special agent 
for West Virginia, and Frank M. 
Drake, special agent for Kentucky. 


Mr. Morrison intends visiting the ter- 
ritory shortly, 


UNDERWRITER. 
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BACK TO STARTING POINT. 





Company Managers Puzzled Over 
Latest Official Document From 
Arkansas. 





Managing fire underwriters are 
wondering whether the enactment of 
the Wingo bill has after all, proven 
what ‘was claimed of it. The measure 
was passed during the closing hours 
of the legislature for the avowed pur- 
pose of removing the onerous condi- 
tions that for the past two years ef- 
fectually barred all outside companies 
from operating in the State. Just 
as they had gotten back into the 
territory the companies, under date 
of July first, were requested to sign 
a blank sent them by Secretary of 
State (Ludwig, swearing under oath 
that they were not members of a rat- 
ing organization in Arkansas or else- 
where.- The very feature that caused 
their withdrawal from the State in 
1905. . 

It also developes that the franchise 
tax is to be paid annually and not 
simply at the time of entry as was 
generally supposed. 





SUBSTANTIAL APPRECIATION. 





Jersey City Gets Rate Reduction as 
a Result of Reduced Fire 
Hazard. 





Upon recommendation of the rate 
committee of the New York Fire In- 
surance Exchange, the organization 
at a special meeting on Thursday last, 
divided Jersey City into two separate 
districts. Throughout the entire city 
the charge of 5 per cent for fire de- 
partment deficiencies was withdrawn, 
while in district No. 1 an additional 
reduction of 5 per cent. was granted 
for improved ‘water supply. 





Mutual Life 


Insurance Company 
of New York 


Under a New Management, 

With the standard policies and the 
safe-guards established by the law of 
New -York—the most exacting ever 
enacted, 

With the company’s vast resources 
—greater by many millions than 
those of any other company in the 
world—now closely invested in the 
most. profitable securities consistent 
with safety, 

With an economy of management 
equalled by few and excelled by none, 
maintains its place in the front rank 
held by it for sixty-four years as, 

The best dividend-paying company, 

The best company for policyhoiders, 

The best. company for agents, 


Apply for agency to 
GEORGE T. DEXTER, 2nd Vice-Pres., 


The Mutual Life 


Insurance Company 
of New York 
34 NASSAU STREET 
NEW YORK, N.Y 


“( Course ul ‘10 Urauer pe ducation 


Our. Depariment for Furnishing 
{ Prospects. New Model Policy 


Wit Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins: Co., 


HARTFORD, CONN. 


Write Home Office. 





1860 47th Year 1907 


Home Life Insurance Company 


of New York. 

GEORGE E. IDE, President. 
a eee eae $19,009,550.82 
Liabilities (including Divi- 

dend-Endowment Fund) 17,925,901.84 
Dividend-Endowment Fund 

(Deferred Dividends) ..1,621,413.00 
| ee 1,083,648.98 
Insurance in Force ...... 86,113,559.00 





“Mr. Hughes failed to bring out a 
single questionable transaction.”—New 
York Sun, 12-12-05. 





THE YEAR 1906 SHOWS LARG- 
EST GAIN OF INSURANCE IN 
FORCE IN COMPANY’S HISTORY. 


Managers Wanted 


IN 
RHODE ISLAND, DELAWARE AND 
NEW JERSEY. 


Address: 
A. P. Earle, General Manager. 


Reliance Life 
Insurance Co. 


OF PITTSBURGH 
James H. Reed, President 


Paid Up Capital 


CLEAR POLICIES 
REASONABLE CONTRACTS. 


HESE FACTS stand 
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forth with deserving] ALWAYS 
importance in all Union 
Mutual forms. ihe Pol-| A PLACE 


icies are weil-known for 
simplicity and plain- FOR 





ness; hy Come, for] FAITHFUL 
sincerity and fairness in 

the treatment of agency} WORKERS 
requirements, EI a 


UNION MUTUAL LIFE INSURANCE CO., 
PORTLAND, MAINE, 
FRED. E. RICHARDS, President. 


Epson D. SCoFIELD, Supt., 
180 Broadway, — York City, 

THORNTON CHASE, Sup 
84 Adams St., eu, Ill 
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either 





Pittsburgh Life and 


Trust Company, 
“Endorsed at Home’’ 


Insurance in force in Pennsylvania 
over $10,000,000. 
Total Insurance in Force 
$30,478,083. 
W. C. BALDWIN, 
President and General Manager. 
All solicitors’ contracts direct with 
the company. No General Agents 
Address the company, Pittsburgh Life 
Building, Sixth and Liberty Streets, 
Pittsburgh, Pa, 
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FIRE INSURANCE. 


THE AGENT—THE COMPANY— THE PUBLIC. 


Address by Frank Lock, United States 
the Twenty-fifth Annual Convention 





Manager Atlas of London, Before 
of the New York Association of 


Local Fire Insurance Agents, Held at Elmira, June 25th, 1907. 


It may be of advantage yet again 
to state a few elementary principles 
which lie at the foundation of our 
business. It differs from that of the 
manufacturer or farmer in that we are 
not producers, and from the merchant 
in that we do not distribute commodi- 
ties, yet our business is essentially 
one of collection and distribution. We 
collect from the many to distribute to 
the unfortunate few. It is our busi- 
ness to equalize conditions as between 
man and man. The conception is very 
simple and doubtless the practice 
without the name has existed since 
man first put a shelter over. his head 
and accumulated the necessities of 
life about him. We can conceive that 
when by the accident of fire his hut 
was destroyed his ne‘ghbors in the 
little hamlet would each lend a hand 
to put together sticks and thatch for 
another similar sielter, stimulated by 
the knowledge that a like disaster 
might leave any one of them exposed 
in the same way at any mement. The 
business of fire underwriting today is 


the evolution wrought by the refine- 
ments of civilization into a vast net 


work of interdependence and mutual as- 
sistance, with its ramifications inter- 
woven over the whole world, providing 
alike for the millionaire’s plant or tie 
workman's cottage, the premiums 
from Asia and Europe helping to pay 
for the losses of San Francisco. Every 


man who has accumulated a iittle 
property more than is called for by 
his present needs, every phase of 


mercantile adventure 
which calls for the aid of credit or 
assistance from others, instinctively 
turns to fire insurance to give h'm tie 
security which is otherwise imporsible 
to the individual, and for lack of 
which commercial] enterprise must 
die. Therefore, look at it in what way 
we will, Fire Insurance in its essen- 
tial nature is mutual. [Every 
drops a contribution into the box in 
proportion to the value of his property 
and its liab‘lity to fire damage, nor 
does the value of property in any dis- 
bazis 


and 


business 


trict give a sufficiently broad 

in volume of premium to pay a loss 
larger than the average, therefore, 
the field of contribution must be wid- 
ened to States and Continents. The 
men in your city or village have not 


themselves time to stop from their 
productive work to attend to this sys- 
tem of mutual protection which is so 


necessary to them, therefore, they 
turn to others who are willing to de- 


and to ex- 
amount of 


the necessary labor 
the necessary 


vote 
pose 


man’ 


capital as a pledge to make perform- 
ance equal to promise, and they pay 
these people (called the insurance 
company) to take the burden off their 
shoulders. Hence a premium merely 
represents the measure which the 
burning hazard is guessed to stand for 
in any particular lot of property, plus 
thee necessary. expenses for  intelli- 
gently collating the facts and admin- 
istering the business, plus the meas- 
ure of taxes, which the community is 
pleased to impose upon itself, plus a 
hoped for, but often unrealized per- 
centage of profit as compensation on 
the capital exposed to the hazard of 
loss; but the business is essentially 
mutual] in its character, and wher 
comprenended it is seen to be “of the 
people, by the people, for the people.” 
It is therefore wholly in the interest 
of the people to make their contribu- 
tion, or premium, as light as possi- 
ble. They proceed, however, as 
though their interests lay in making 
the business as costly as possible. 
American Agency System. 

The agency system in the United 
States is in large measure peculiar 
to itself and not paralleled in any 
other country. At this time it is no* 
my purpose to raise the question 
whether or not the present agency 
system is the best that could be de- 
vised for the conduct of this busi- 
nes>. It is the system which has be- 
come evolved, and it is not likely 
that any of my hearers will ever live 
to see any other system essentially 
different. Therefore, to my mind the 
only profitable end to discussion is 
to help each other to any little light 
We can upon the defects of the sys- 
tem, and wherein improvements and 
developments are possible, as also 
what good ends it can best subserve. 

Dual Position Occupied. 

Doubtless many of you have been 
struck by the very peculiar position 
which you gentlemen occupy in the 
community. You are endowed with 
great authority by your companies to 
represent them as their agents. Your 
powers permit you to commit the com- 
panies to vast liabilities under condi- 
tions which necessarily in a large 
measure are unknown to them and, 
do what they will they must rely 
greatly upon your integrity, intelli- 
gence and good judgment. In the 


eyes of the law you are regarded as 


the agents of the company, part and 
varcel of its official family, therein 
differing technically from your friend, 
the broker. 

On the other hand, 


you live in a 


NATIONAL LIFE INSURANCE C9. 


MONTPELIER. VERMONT 


Established in 1850. 


Operating in ‘lhirty-eight States. 





JOSEPH A. DE ROER Prest. 
J\MES T. PHELPS, Vice Pres. 
JAMES BR, ESTER, 2d Vice-Prest. 
OSMAN D. CLA'K, Secretary. 


H. M. CUTLER, Treasurer. 

A. B. BISBEE, Med. D. rector, 
C, E. MOULTON, Actuary. 

F. A. HOWLAND, Counsel. 





This Company held January 1, 1907, and gained during the past decade: 


ASSETS, - 
SURPLUS, - 
INSURANCE, - 


$ 37,511,373.24 : 
$ 4,224,287.21 - 
$151.253,090.00 - 


Gain, 177 per cent, 
Gain, 155 per cent. 
Gain, 109 per cent. 





Its life, term and endowment contracts are liberal and at‘ractive. 


J. F. MAKLEY, Gen. Mgr., 
149 Broadway, 
New York, N. Y. 
H. M, MULLENNE \UX, Manager, 
119 State Sr, 
Albany, N,.Y. 


J. V. ALEXANDER, Gen. Mur., 
1134-6 Granite Bidz., 
Rochester, N. Y. 
A. H. GSELLER, Manager, 

9 Clinton St 


Newark, N. J. 


THE EASTERN UNDERWRITER. 


community where every man, woman 
and child is known to you, you have 
gone to school with them, you have 
played with them, you have fought 
with them, you have grown up to- 
gether and they come to you as to 
their “guide, philosopher and friend” 
in this imporiant matter of Insurance, 
involving as it does the safe-guarding 
of their homes and the protection otf 
their business. They are your clients 
in times of quiet they seek your aa 
vice; in times of trouble they look 
to you to help them. They do not so 
much regard you as agents of the 
company, but as their good friend 
to stand by them in time of calamity. 
I know of no other class of men who 
are called in just the same way to 
“serve two masters,” to be faithful 
to both and it is a high tribute to the 
character of the men who are engaged 
in this business that so little trouble 
arises through the exercise of his dual 
function. The reason why either the 
companies are not mercilessly slaught- 
ered, or on the other hand the public 
is not fleeced and abandoned, is, I 
believe, the underlying subconscious- 
ness that the business is mutual in its 
elements, that the assured make the 
companies, and the companies are the 
instruments of the assured, the agents 
being the intermediary link binding 
the two elements together in a prac- 


tical and efficient form. ’ 
Rates of Secondary Importance. 
If this business be mutual, it im- 


poses an obligation 
shall be served in a reasonable man- 
ner. I say emphatically it is a matter 
of secondary importance to compa- 
nies whether they shall have high 
rates or low rates, the end in view 
with them is to serve their purpose 
in the community, and to get their 
with conditions of chaos unparalleled 
modest percentage on the cap'‘tal risk- 
ed. Everything points to the fact that 
the companies prefer low rates to 
high rates; there is never any dif- 
ficulty in placing business of a high 
character at a low rate of premium, 
but there is much difficulty in placing 
business of low character at a high 
rate of premium. Business is done 
most freely in those States where the 
average rate is lowest, and if te 
comparison be extended still further, 
in the Kingdom of Great Britain the 
business as a whole carries a rate of 
about 1-3 that paid in the United 
States, with a resultant profit per 
cent. larger and steadier to the com- 
panies, the business itself being trans 
acted with great satisfaction to the 
public at large, the people viewing the 
companies in a very friendly and cor- 
dial light. The companies are always 
ready to consider propositions which 
in the end have a tendency to reduce 
rates, so that barring abnormal con- 
flagration losses, I think it is certain 
our rates of premium in the future 
will show a downward tendency and 
a reduced premium income, except as 
the latter may be offset by increase in 
the Nationa] wealth of the country, 


that the public 


Multiplicity In Personnel. 

I would say at this point it is al- 
leged that there are too many people 
in this Fire Insurance Business: that 
there are too many companies; too 
many salaried officers; too many fiela 
men, and too many agents. I will not 
be so rude as to contradict this. To 
my mind it does not admit of doubt 
that the business could be concentrat- 
ed into the hands of fewer companies 
and agents of ability to the great ad- 
vantage of all concerned, including 
even those who, not being properly 
equipped for the business, Should drop 
out of it to serve the community or 
themselves better in some other lines. 
If good companies would avoid poor 
agents, this would cure itself; failing 
this all that is required is for the sup- 
erfluous men or companies to grace- 
fully signalize their willingness to re- 
tire in favor of those who are prop- 
erly fitted to continue the business 
on safe and economic lines. Volun- 


teers for retirement, however, are 
scarce and I am myself modest about 
making a start. 

Position of Naticnal Association. 

But, gentlemen, this is an Associa- 
tion of Local Agents of the State of 
New York, and the question is one of 
profound interest,—what place in the 
body politic of Fire Insurance does 
the National Association of Local 
Agents occupy? I see its objects de- 


fined by your secretary in a recent 
paper, as 

(a) ‘For protection to agency in- 
terests. : 


(b) Prevention of rise of evils. 
(c) The securing of reforms in 
such matters as overhead writing. 
(Continued on page thirteen) 
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LIFE INSURANCE CO, 


OF PITTSFIELD, MASS. 





James W. Hull, President. 
J. M. Lee, Actuary. 
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Robt. H. Davenport, Asst. Sec, 


This Company, with its more than fifty years oi 
successful and honorable practice, its solid finan- 
cial condition, its fair and liberal policies, all sub- 
ject to the Non-Forfeiture Law of Massachusetts, 
commends itself both to policy-holder and agent. 





For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, 
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The Provident Life 
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Rates of Premium Extremely Low 
and still further reduceg by 
Annual Dividends, 
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Life Insurance Co. 
(Incorporated by the State of New York) 


“The Leading Industrial 
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AGENTS WANTED. 


Any honest, capable and industri- 
ous man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reachs The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 


Boston, Mass. 
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SELECTING AN HONOR ROLL. 


In our issue of this week appears 
a discussion of the relative merits of 
San Francisco settlements from the 
view-point of fire underwriters. The 
reports so far published have emanat- 
ed from sources not connected with 
fire underwriting. As a rule the data 
upon which they were compiled was 


secured from disgruntled claimants. 


They were the ones who did the talk- 
ing. The thousands of satisfied claim- 
ants were not heard. No considera- 
tion was given as to the circum- 
stances under which adjustments 
were made, the ratio of the total 
payments to the total claims being 
the basis of merit. Companies fol- 
lowing the custom under which ad- 
justments have been made for the 
past half century are made to suffer 
in comparison with other institutions, 
notwithstanding the fact that their 
losses were paid in exact accordance 
with the terms of the contract, elimin- 
ating all question of earthquake dam- 
age, 

These reports, which cast a slur 
upon institutions having records un- 
impeachable for 50 years or more, 
were compiled from treacherous and 
untrustworthy data. They are there 
fore most unreliable, and as one man 
ager says, companies receiving prais¢ 
of this kind should hesitate to use 
the documents because of injustices 
accorded others. 

For instance, we have in our office 
evidence which shatters somewhat all 
three of these reports. One is in 
the shape of a letter from a corres 
pondent who had a policy with one 
of the companies rated by the Nationa] 
Credit Men, (which was based on the 
other two), as Al, being in the dollar 
for dollar class. The letter says: 
“They discounted my claim 5 per 
cent. and I waited possibly four 
months for payment.” 

Another letter tells of a claimant 
who asked for a speedy settlement, 
in full, stating that his organization 
intended compiling a record of San 
Francisco adjustments and that in 
recognition of the settlement request 
ed being granted the company would 
be given a “good send off.” His re 


quest was refused. 


Representatives of two companies 


appearing on the honor list of the 
credit men’s report showed their 
books several months following the 
settlement of San Francisco losses 
and the records indicate average dis- 
counts from the claims filed of from 
10 to 12% per cent. Nevertheless the 
adjustments were honest and most 
satisfactory to the assured. 

To read the reports published, one 
would think that it was customary 
for fire insurance companies to pay 
the full claims made, ‘without consid- 
eration of values destroyed. Such has 
not been nor is not now the custom 
and yet companies which dared to 
inquire of values at San Francisco, 
thereby chancing the enmity of the 
assured, are made the butt end of 
criticism, 

In many instances underwriters 
were placed at the complete mercy 
of the assured in handling San Fran- 
cisco affairs. In our article appear- 
ing elsewhere some of the prevailing 
conditions are enumerated. Instances 
where companies at the .equest of the 
assured waived ail question of ad- 
justment and paid, say 75 per cent. 
of the face of the policy immediately; 
also where companies clearly exempt 
from damage by earthquake clauses 
donated, say 50 to 75 per cent. are 
style as “welching.” Our contention 
is that investigation of the records 
of companies involved in that unfor- 
tunate disaster would reveal remark- 
ably few in number not entitled to 
appear upon any honor roll published. 
Such precaution was not taken in 
preparing the criticisms made, and 
the general use of same for tempo- 
rary gain may act in the nature of 
a boomerang to those availing them- 
selves of that kind of praise. 


ARKANSAS, O ARKANSAS. 





What is the matter with Arkansas? 
Evidently Jeff Davis still hag his 
“eagle eye” on the fire insurance 
Secretary of State O. C. 
Ludwig has addressed a letter to all 
companies which recently re-entered 


octopus. 


Arkansas requesting the filing of an 
affidavit before August 1, 1907, which 
shall be a sworn declaration that the 
company is not in an organization to 
regulate rates, either in that State 
or elsewhere. Should not such dec- 
laration be received on or before the 
above date, the matter will be placed 
in the hands of the attorney general 
for such action as he deems proper. 
Considered from this standpoint, 
wherein do companies receive any 
benefit from the Winge Act? It was 
presumed that this law was enacted 
for the purpose of overcoming the 
drastic requirements of the Anti-Com- 
pact Law of Arkansas, thereby per- 
mitting fire insurance companies to 
return to that State. While for some 
time skeptical upon the real intent of 
the law, underwriters finally accepted 
it as genuine, arranging to re-enter 
after paying an exorbitant franchise 
tax, based upon the subscribed capital. 
It now transpires, according to the 
secretary of State that the require- 
ments of the old law have not been 
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nullified. Fire insurance companies 
withdrew from Arkansas because the 
Anti-Compact measure was made to 
apply “elsewhere,” as well as that 
State. It now looks as though an ef- 
fort were still being made to enforce 
the rule. ‘ 

Coupled with this comes the infor- 
mation, also that fire insurance com- 
panies will be called upon to pay the 
franchise ‘tax annually. It was deem- 
ed severe enough to pay it once, but 
few, if any, companies care to have 
it as an annual affair. 

Arkansas, O Arkansas, “how oft 
would I * * * but ye would not!” 





AN EXCELLENT ADDRESS. 





Elsewhere we reproduce an- ad- 
dress delivered by Frank Lock, United 
States manager of the Atlas of Lon- 
don, before the 25th annual convention 
of the New York Association of Lo- 
eal Fire Insurance Agents at Elmira, 
which is of more than passing inter- 
est and may be read with profit by 
local agents generally. It is so com- 
plete and covers the fire insurance 
situation from the standpoint of 
agent, company and public so thor- 
oughly that it is difficult to pick out 
any special features. The relation- 
ship of company and agent is min- 
utely portrayed, also the dual posi- 
tion occupied by the agent as the 
connecting link between company and 
insured. The power of the agent with 
the public and with the legislature is 
thoroughly attested and cordial co- 
operation is urged.- 

Because of this Mr. Lock is of the 
opinion that “the less agents have to 
do with the actual making of rates 
the better.” Nor does he think that 
the board of directors, or home office 
managements are in a position to 
handle this delicate and yet important 
task. It is his opinion that it should 
be “relegated into the hands of ex- 
perts independent of place or other 
association.” 

An evil which Mr. Lock portrays as 
“a gink of iniquity—a corrupting in- 
fluence directly provocative of re- 
bates, underhand deals,” and mul- 
tiplicity of agents is that of “Pre- 


ferred Business.” He warns agents 


to beware of the alluring snares which 
this term means. Often the best class 
of indemnity is denied clients be- 
cause a higher rate of compensation 
may be secured from less trustworthy 
companies, 

Taken as a whole it is one of the 
best contributions to the literature 
discussing conditions affecting agent, 
company and public which has ap- 
peared for many years and may be 
read with profit by all interested in 
fire underwriting. 





Special each old policyholder at 
least every ninety days. If he is sat- 
isfied with what you have sold him 
and can afford it, depend upon it, ‘he 
will make a larger investment, If he 
canno: increase his insurance get him 
to give you the names of a few friends 
and thus increase your working list. 


FREDERICK LOCKE DEAD. 





Prominent New York Special Agent 
Expires Suddenly—Apoplexy the 
Cause. 





With scarce a moment’s warning 
death claimed Frederick Locke, of 
Syracuse, one of the best known field 
men in (New York State, last Thurs- 
day night. Apparently in his usual 
good health Mr. Locke had planned 
to meet his wife and daughter at Al- 
bany and with them visit his early 
home at Glens Falls. He engaged 
rooms at the Hotel Ten Eyck, Albany, 
and not long after registering was 
found dead, stricken with apoplexy. 

A son of tthe late A. Newton Locke, 
who was a prominent figure in the fire 
underwriting world of his day, Young 
Mr. (Locke was born at Glens Falls, N. 
Y. After serving as a clerk in the offi- 
ceis of the Glens Falls Fire, he entered 
the local agency business for a time, 
retiring in 1889 to take the New York 
special agency for the British America 
and tthe Western Assurance Compan- 
ies of Canada. He held the connecticn 
until two years ago when he went 
with the Union and the Insurance 
Company of the State of Pennsylvania 
in the same territory. 

Mr. Locke was a man of sterling 
worth, well liked by his associates and 
respected by everyone who appreciates 
clean business methods. An all round 
underwriter, Mr. Locke’s marticular 
forte was adjusting, and in this 
branch of the business he had few 
equals. Long a member of the Under- 
writers’ Amsiociation of the State of 
New York, Mr. Locke bore a promi- 
neat part in its deliberations, and al- 
way's had the courage to fight for his 
convictions. He is survived by a wi- 
dow and family, a brother, Sidney 
Locke, employed at the home offices 
of the Hartford Fire, and a sister, 
Mrs. W. A. Holman, wihiose husband 
is manager of the Philadelphia Un- 
derwriters. 





Unlikely Accidents. 

It is hard to make a classification 
of accidents, on account of the un- 
certainty of events, the variation 
of the “personal equation,” etc. This 
classification is rendered all the more 
difficult because of the scores of 
totally unexpected and improbable 
casulties which are constantly crop- 
ping up. Some years ago we told of 
a death claim paid by the Preferred 
on the life of a man who was killed 
by a bullet from a revolver contained 
in a bag which he had suddenly drop- 
ped in order to stop a baseball com- 
ing his way. This incident is matched 
by one recently occurring in Massa- 
chusetts. A loaded gun was standing 
in a corner of a room. In the midst 
of his playful antics a dog ran against 
the gun, upsetting it. The gun was 
discharged and killed a _ girl who 
chanced to be in range. These curi- 
ous casualties show how utterly im- 
possible it is for any human being to 
reckon in advance with the chances 
of life—‘Indemnity,”’ issued by the 
Preferred ‘Accident Insurance Com- 
pany, 





Hold Him to be of Presidential Timber 


The friends of Carroll L. DeWitt of 
Chicago, general agent of the Newark 
Fire in the West have launched him 
as a candidate for the presidency 
of tre Fire Underwriters’ Association 
of the Northwest. Mr. DeWitt was 
formeily State agent of the Glens 
Falls in Indiana. He is well known 
throughout the field and is counted a 
strong man. 





Newman and MacBain, of this city, 
are now writing business for the 
Allegheny Fire, of Allegheny, Pa., its 
application for entry into New York 
having been favorably acted upon by 
Superintendent of Insurance Kelsey. 
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OPINIONS OF EXPERTS. 





(Continued from page one) 


problems confronting fire insurance 
companies at the time is shown by 
the following extract from the report 
of the San Francisco Chamber of 
Commerce: 

“The situation that the companies 
had before them on the 21st of April 
was the most difficult in the whole 
history of fire insurance. In the first 
place the conflagration itself was the 
largest that there had ever been; sec- 
ondly, it Was not an ordinary confla- 
gration but had been preceded by an 
earthquake for whose direct effects 
the companies were not liable and yet 
the evidence of which had been large- 
ly obliterated by the fire; third, as to 
some extent in all conflagrations or 
large fires but here particularly, 
there wz a large destruction not only 
of policies, but of records of all kinds 
among the insured; fourth, San Fran- 
cisco being the city from which all 
the Pacific Coast business was man- 
aged, there was a large destruction 
of the records of the companies, some 
companies for instance, which sent 
no details to their home offices but 
whose accounts were audited here, 
losing their records in toto. These 
had to be reproduced as best they 
might from agents’ and brokers’ rec- 
ords, and from maps in cases where 
these had fortunately been saved.” 

With such conditions prevailing it 
is not surprising that company of- 
cials and experienced adjusters were 
dispatched from the home offices of 
the companies to aid in the work of 
settlement, and yet their presence in 
San Francisco but served to fan the 
flames of opposition set up against 
anything termed “fire insurance.” It 
was felt that the presence of these 
gentlemen from the East would in 
some unexplainable way militate 
against the assured getting their just 
due. A preposterous idea, the falsity 
of which was soon made evident to 
any right-thinking man. Several Pa- 
cific Coast managers, even, carried 
their resentment against what they 
held to be a reflection upon their in- 
tegrity and ability to the extent of 
resigning their positions. This hos- 
tility furnished subjects for the space 
writers, so that the adjuster, well 
nigh indiscriminately, was regarded 
as a criminal in’“many quarters. That 
there were many fair-minded men in 
San Francisco who appreciated the 
sacredness of a contract, and were 
willing to settle upon its terms, can- 
not be denied. 


Goading the Companies. 

Upon reaching San Francisco, the 
“Eastern Adjuster” was confronted 
with conditions of chaos unparalleled 
in the world’s history. Excited by a 
bitter press the people as a rule were 
hostile, an attitude held by not a few 
department managers and local 
agents. The insurance companies 
were without records and the assur- 
ed as a rule volunteered no informa- 
tion. He demanded settlement in 
full, and that without delay. More- 
over several prominent trade organi- 
zations throughout the country were 
bringing pressure to bear upon the 
companies to force settlements, re- 
gardless of the equities involved, and 
were not slow in threatening any of- 
fice daring to stand up for the square 
deal. As rapidly as possible, the ad- 
justing machinery was put into op- 
eration, settlements effected and cash 
paid. Claims were taken up in the 
order in which they were filed, par- 
ticular effort being made to dispose 
of small household losses. Once 
started the payment of losses pro- 
ceeded so rapidly that in one bank 
alone over $50,000,000 received on fire 
claims was placed on deposit. 

Advantage Wtih Assured. 

Though affidavits were required as 

to the extent of the earthquake dam- 


age, it is a remarkable fact that not 
one per cent, of the proofs of loss or 
‘statements submitted conceded the 
slightest damage from this cause, not- 
withstanding that outside of the im- 
mediate burned district over 100 
buildings had largely collapsed by the 
force of the shock, their ruins testi- 
fying to the severity of the earth- 
quake. It is also a matter of record 
that few chimneys were left standing 
fin San. Francisco, Oakland and Ala- 
meda, residents being compelled to 
do their cooking in the streets. 


An Unparalleled Feat. 


These things certainly should have 
had some consideration in the loss 
settlements at San Francisco. Had 
the disaster occurred anywhere in the 
world other than this country, no 
claims would have been allowed. Not 
one dollar of indemnity was paid by 
fire insurance companies as a result 
of the earthquakes at Valparaiso and 
Kingston. It is recognized every- 
where but here that fire insurance in- 
demnity does not cover earthquake 
damage any more than it does de- 
struction wrought by tornadoes. Not 
withstanding these conditions, fire in- 
surance companies in the remarkaby 
short space of seven months, dispos- 
ed of practically all their losses in 
and about San Francisco, paying to 
the policyholders of the city the stu- 
pendous sum of $220,000,000. To ac- 
complish this unparalleled feat it was 
necessary that stockholders contrib- 
ute millions of dollars to make good 
impaired capitals, while the foreign 
offices sent into this country $45,000,- 
000 additional. A number of offices 
were clearly exempt from liability 
through specific earthquake clauses 
in their contracts, yet they paid all 
claims made upon them. Never in 
the history of fire underwriting was 
greater pluck shown, and credit de- 
served than in the settlement of 
losses at San Francisco. That cer- 
tain companies refused to admit their 
just obligations, and used every con- 
ceivable means for defeating legiti- 
mate claimants, cannot be denied. 
They fully deserve the severe con- 
demnation accorded them. The per- 
centage of such offices however was 
so slight as to but prove the general 
rule. 

In spite of the noble achievement 
and extremely liberal treatment of 
questionable losses, a systematic ef- 
fort is being made to discredit the 
work of insurance companies upon 
the Pacific Coast. Contrast if you 
will, the action of fire insurance com- 
panies with that of the merchants of 
San Francisco in the dark days of 
1906. The latter seeing in the city’s 
catastrophy an opportunity for unusu- 
al demand jumped their prices two 
and three hundred per cent., and even 
in case where goods were command- 
eered ‘it was found when payment was 
to be made from the relief fund gath- 
ered together from general contribu- 
tions for the stricken city, that many 
merchants had placed the value of 
the stock taken at several times the 
real value. Again consider the lum- 
ber dealers who put their figures up 
to such an extent as to make them 
prohibitive. The labor unions, too, 
saw their chance and at once adopt- 
ed a scale of wage that’ well-nigh 
throttled the life of the city. 

The only redeeming feature of the 
whole affair is that the reports thus 
far issued purporting to set forth the 
truth—Whiiney, Bests and the Na- 
tional Credit Men’s Association (the 
last being an embodiment of the first 
two) have not emanated from sources 
in touch with actual conditions, and 
thus incapable of telling the story as 
it really occurred. Convinced that no 
one was so well posted to deal with 
the subject as the fire underwriters 
themselves, who for months wrestled 
with the problems, The Eastern Un- 
derwriter on June 26, addressed the 
subjoined communication to the ex- 


ecutives of all home and foreign fire 
insurance offices: 
Letcer to Companies. 

“Interest has again been aroused 
in the settlement by fire insurance 
companies of the losses due to the 
San Francisco earthquake and con- 
flagration on account of the recent 
publicity given same by the National 
Credit Men’s Association. 

“About a year ago, a committee 
was appointed by this association to 
investigate conditions as to methods 
of adjustment and settlement employ- 
ed by fire insurance companies in 
dealing with San Francisco claimants 
and its report, based, as we believe, 
upon incomplete and in many in- 
stances inaccurate data, was filed at 
the recent annual convention held in 
Chicago, Announcement has been 
made that the widest publicity possi- 
ble will be given this report. 

“The agent who comes in direct 
contact with the assured or property 
owner will unquestionably be called 
upon quite frequently to answer some 
of the criticisms and comparisons of 
companies made, but thus far expres- 
sions of opinion have emanated large- 
ly from sources, unfamiliar with un- 
derwriting affairs and as a rule bias- 
ed against insurance companies. 

“As no one can be better fitted to 
pass judgment upon San Francisco 
settlements, and the relative merits 
thereof, than the underwriters who, 
for months, unceasingly bore’ the 
brunt of the burden in straightening 
out an unprecedented condition, 
therefore we ask if you will not give 
us as early as possible a candid an- 
swer to the enclosed series of ques- 
tions, adding thereto any comment 
you may deem desirable. 

“It is our purpose to publish all re- 
plies received in The Eastern Under- 
writer at as early a date as is prac 
ticable.” 

Questions Submitted. 

The questions submitted were as 
follows: 

First—Did your company make any 
settlements at San Francisco at less 
than the face of the policy? 

Second—Do you consider that the 
percentage which the total net pay- 
ments made by each company bears 
to the total net amount which it had 
at risk in the so-called burned dis- 
trict, indicates the degree of honesty 
or fairness of such company in the 
settlement of its losses? 

Third—What percentage of the in- 
surance companies involved at San 
Francisco are, in your opinion, fairly 
open to the charge of dishonest or 
unfair in the treatment of loss claim- 
ants? 

Fourth—Is it your opinion that the 
claimants against insurance compan- 
ies at San Francisco received on the 
whole more or less than they were 
fairly entitled to? 

Fifth—If your company was _ in- 
volved in any of the conflagrations 
following earthquakes which have oc- 
curred in other parts of the world 
during the past year, will you state 
whether or not the same percentage 
was paid on account of such confla- 
grations as was paid at San Fran- 
cisco? 

Sixth—Are the agents and property 
owners of the United States, in your 
opinion, justified in accepting the 
corclusions of the special committee 
of the National Association of Credit 
Men, as published in the Journal of 
Commerce and Commercial Bulletin, 
June 15, 1907, as facts? In this con- 
nection we will be pleased to have 
your views on said report and on 
the publications referred to as the 
sources of the committee’s informa- 
tion.” 

The response to this letter in the 
week which has expired, has been 
large. Some officers ask to be ex- 
cused from expressing an _ opinion, 
preferring to let the matter drop, but 
as the following letters, which we are 
privileged to publish, indicate, almost 
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universally it is believed that the 
reports published do not give justice 
to the companies, as a whole, involv- 
ed at San Francisco: 

Aetna: First—No, unless loss was 
less than the insurance. Second and 
Third—We have no comments to of- 
fer as to our associates. Fourth— 
Less. Fifth—Not involved. Sixth— 
Have not read the report.—W. B. 
Clark, President, 

American of Newark: First—Yes. 
Second—No. Third—Very few, if 
any, were dishonest. Some may have 
used unfair methods, Fourth—More. 
Fifth—Not involved in others. Sixth 
—The credit men were wrong and 
must have been misled by designing 
parties who succeeded in influencing 
the report for selfish purposes. 

To which we can only add our full 
endorsement of the following  re- 
marks made by the editor of the “In- 
surance Truth” in its issue of June 
18th: “Contemptible, competitive 
crimination characterized the settle- 
ments at San Francisco. This influ- 
enced both the commercial reports 
and the daily papers without ques- 
tion, and they seem to have influenc- 
ed the veredit men as_ well."—P. L. 
Hoadley, President. 

Atlas: As to the questions asked 
I do not know that I can make any 
replies that would be of any particu- 
lar significance or value, so much 
has already been said upon the whole 
matter of the San Francisco loss dis- 
bursements. So far as we are con- 
cerned we have never had any rea- 
son to complain, but are quite free 
to admit as we do frequently, that 
many of our colleagues have been un- 
justly treated in criticisms which 
have been made. Some companies 
deserve what has been said about 
them. I believe it is a fact that all 
companies disallowed certain claims 
where the evidence of earthquake de- 
struction was indisputable. Apart 
from such instances our losses were 
settled in the same manner as any 
other losses elsewhere, 

I should not care to make categori- 
cal replies to questions First, Second 
and Third. As to question Fourth, I 
have not the slightest doubt in the 
world that many claimants received 
far more than they were entitled to, 
viewed from any standpoint As to 
question Fifth, there is no basis of 
comparison between San Francisco 
and Valparaiso or Jamaica, for the 
reason that the earthquake clause ip 
the last named places was different 
in character and much more string- 
ent than in San Francisco. As to the 
last question, I am inclined to think 
that the National Association of Cred- 
it Men have intended to do what is 
fair and right for the interests they 
represent, but that some individual 
companies are unjustly criticised for 
which cause I would not care to use 
their report to circularize as a whole, 
since it would reflect upon certain 
of my colleagues whom I very much 
esteem and who have acted as hor 
orably as any of the companies men 
tioned in the “Roll of Honor.” Nat 
urally, I would not care to mention 
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which companies these are, although 
it should be easy for anyone in the 
business to discriminate them.— 
Frank Lock, United States Manager. 
Continental: In reply to your let- 
ter of June 26th, with accompanying 
circular, I can only say that the Con- 
tinental paid each of its San Francis- 
claimants the full amount 
found to be due, cash without dis- 
count; each loss was adjusted on its 
merits and as if it were the only ioss 
we had, 
The 


so loss 


Continental management be- 


lieves in a liberal form of _ policy 
granting insurance against loss bs 
fire from al] natural causes. We be- 
lieve that the property owner will 
pay a tair rate for such insurance 
and that in the long run the best in- 


terests of the companies will be serv 
ed by selling indemnity of this kind. 
Henry Evans, President. 
Commonwealth of Texas: Not in- 
terested directly or indirectly in the 
San Francisco conflagration. I think 
your plan of giving each company an 
opportunity to go on record and give 
its version of their settlement is a 


good one.—J. Jalonick, President. 
Eagle Fire: First—We made many 
isco at less 


settlements at San Frac 
oO 


than the face of the policy, but its 
settlements upon the whole [| con- 
sider eminently fair, : 

Second—I do not think that the 
percentage which the total] net pay 
ments made DY each company bears 
to the total net amount which it had 
at risk, indicates in any wise the 
degree of honesty of such compan) 
in settlement of its losses. 


Although [I was in San Fran- 
upwards of ten months and 
was personally acquainted with ad 
justers for a large number of coni- 
panies, and familiar with their meth- 
ods as detailed to me by policyholders 
with whem I came in contact, I have 
yet to have an jnstance presented 
to me of any company that with 
its policyholders dishonestly or un- 
fairly. 
Fourth—In my 
against insurance 
Francisco have not yet 
they were fairly entitled 
this is due to -the fact 
considerable number of 
receiver's hands 
dividend and 
European 


agreements Io! 


Third 


cisco fol 


dealt 


opinion, the claim- 
companies in 
receiv- 


ants 
San 
ed what 
to, Dut 
that a 
companies in 
have paid a 
also to the fact several 
companies with whom 


not yet 
that 


settlements have been made, have 
not yet paid In my opinion, the 
people of San Francisco have received 
every dollar that they were entitled 
to from the solvent companies and 
from those companies which were n 


addition of new 


the 
been able to save them- 


solvent but by 


capital, have 


selves from bankruptcy 

Fifth—We were not involved in 
any of the conflagrations following 
earthquakes which have occurred 
since in other parts of the world 


Sixth—In my opinion, the merchants 


and property owners of the United 
States are not justified in accepting 
the conclusions of the special com 
mittee of the National Association of 
Credit Men. The conclusions are 
based upon compilations of interview 
with policyholders during a period of 
the most acute public hysteria.—Hen- 
ry C. Quinby, Attorney 

such a 


Eastern of N. J.: Having 


small amount at risk in San Fran- 
cisco, the most of which was réin 
surance of the German of Freeport, 
which has failed, we have given th 
subject little thought and do not feel 
competent to pass judgment on other 
companies and the assured. The Ger 
man of Freeport being a bankrupt 
our settlement with thém was great- 
ly delayed by red tape.—A. H. Phil 
lips, President. 

Equitable F. & M.: First—No. Sec- 
ond—Not necessarily. Third—Very 
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small. Fourth—As a whole they were 
were generously treated. Fifth—Not 
involved in any. Sixth—Not to their 


full extent.—Fred. W. Arnold, Presi- 
dent. 
Fire Association: First—Our set- 


tlements at San Francisco were made 
as they were made everywhere, with- 
out reference to face of policy, except 
as a limit to amount of claim, as 
near the amount of actual loss as we 
could determine, 

Second—Yes, if the total amount at 
risk Was fairly given. 

Third—Believe it quite small. 

Fourth—At least 25 per cent. more 
than if there had been a fair adjust- 
ment, 

Fifth—Had no 
er locality. 

Sixth—They certainly are not. The 
facts are distorted and great injus- 
tice has been done to reputable com- 
panies and credit given to the unde- 
serving. The reports have been made 
up by men who were not familiar 
with the facts and who know nothing 
about fire underwriting.—E. C. Irvin, 
President. 

Jefferson: As requested we here- 
with hand you statement of our lia- 
bility in the San Francisco conflagra- 
tion, and also showing the amount of 
claim as per proofs of loss, and the 


interest in any oth- 


net amount paid under each claim. 
(Here follows list of policies). 
Amount paid to total liability 84.7 
per cent. Amount paid to total claim, 
98.5 per cent. As a matter of infor- 
mation we wish to state that we had 
Six direct policies in force showing 


a total liablity of $11,000, the amount 
claimed by proof of loss amounting 
to $10,339.48, on which we paid $10,- 
264.48: hence on those direct  poli- 
the amount paid to total liabili- 
ty figures 93.3 per cent., and the 
amount paid to total claim 99.2 per 
cent.—H. H. Rimington,- Managing 
Underwriter, 

National of Hartford: First—Yes, 
divided into two classes; (a) cases 
where the amount of the loss did not 
equal the face of the policy, and (b) 
cases in which the losses May or may 


cies 


not have equalled the face of the 
policies, but where the claimants de- 
sired to anticipate the investigation 


’ 


and cetermination of their claims in 
turn by offering to compromise for 
In so far as it seemed compati- 
our jnterests this company 
to accommodate all such 
which under the circum- 
would be liberal, and in this 
paid $77,099.37 on _ policies 
amounting to $98,482. 
Second—The total 
made by each company 
to the total net amounts which jt had 
at risk in the so-called burned dis- 
trict in no sense indicates the degree 
of honesty or fairness of any such 
company in the settlement of its 
losses, and such a basis of compari- 
would be regarded as absurd by 
experienced underwriter. For in- 
company’s gross pay- 
ments to loose claimants averaged 
94 per cent. of the amount of the 
policies involved, but after collecting 
reinsurance on such risks as happen- 
ed to be reinsured and deducting sal- 
vages wherever they chanced to oc- 
cur, we find that our net logses to 
net amounts involved averaged over 
95 per cent. In other words, our re- 
insurance (with whom our policyhold- 
ers had nothing to do) fared better 
than we did. It is quite conceivable, 
as was pointed out by a writer in the 
Spectator of May 16, that a company 
having $1,000,000 gross insurance in- 
volved on which it held $900,000 of 
reinsurance all of which it failed to 
collect, and which paid its claimants 
only 10 per cent. of ‘their losses, 


cash. 
ble with 
endeavored 
on a 


stances 


basis 
class 


net payments 
in proportion 


son 
any 


stance this 


would on the basis of net payments 
to net liability average 100 per cent., 
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while a company paying $900,000 out 
of $1,000,000 by this method would 
average only 90 per cent. The only 
figures which indicate the fairness of 
a company are the gross payments 
to gross amount at risk, and these 
percentages ‘would vary greatly as 
between companies, owing to the fact 
that it might so happen that one com- 
pany would have a good many more 
policies which were not the subject 
of total loss claims than aqnother 
company doing an equally large busi- 
ness, both treating their loss claim- 
ants with equal liberality. 

Third—If we eliminate the compan- 
ies which had earthquake clauses in 
their policies, it is the opinion of the 
writer, ‘who was on the ground for 
nearly six months, that probably not 
over half a dozen companies could 
reasonably be charged with treating 
their loss claimants unfairly; and 
such companies without exception 
were those whose net assets were not 
sufficient to meet the total claims fil- 
ed against them. 

Fourth—We think so far as their 
companies were financially able to 
meet their obligations, San Francisco 
loss claimants as a whole received all 
they were fairly entitled to. 

Fifth—This company was not in- 
volved in any other conflagration fol- 


lowing earthquakes during the year 
1906. 
Sixth—The agents and _ property 


owners of the United States in our 
opinion are not justified in accepting 
the conclusions of the committee of 
the National Association of Credit 
Men published in the Journal of Com- 
merce, June 15, 1907, for the reason 
that this report seems largely to be 
based (even to the exact wording in 
many cases) upon prior reports made 
by private investigators unversed in 
insurance matters, who were com- 
pelled to rely ‘wholly upen partial and 
ex parte statements. The more im- 
portant and unbiassed of the two was 
compiled for a public body of by a 
man for ‘whose fairness and desire to 
get at the exact truth I have the 
highest respect, but I have it directly 


from him and as the result of my 
examination of his records, that his 


entire information wpon which his re- 
port was based, came from loss claim- 
ants who had voluntarily written him 
in regard to their settlements; and 
every insurance man knows that 
man who fancies he has not been 
treated with exact fairness or full 
liberality is always loud in his com- 
plaints, while the one who has re- 
ceived everything he asked for usu- 
ally says nothing. In other’ words, 
the investigator under this method is 
likely to hear only from the dissatis- 
fied ones, and thus is not able to 
present a fair average or summary, 
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no matter how fair his disposition 
may be. In support of this I have 
only to add that this compiler stated 
to me as late as the 20th of October, 
that the National was the only com- 


pany which had volunteered to sub- 
mit all of its records in each indi- 


vidual loss for his scrutiny, or whose 
books he had examined. 

The other report we will not com- 
ment upon, as the Eastern Under- 
writer has already pointed out in its 
issue of March 28, that it ‘was inac- 
curate, unreliable and published “for 


revenue only.”—H. A. Smith, Vice 
President. 
Northern of N. Y.: This company 





was not interested in San Francis 
Save through one policy, the settle- 


ment of loss under which was made 
upon presentation of the proofs. The 
amount was very small, something 
less than $2500. We have no opinion 


to offer concerning the settlements 
affected by other companies.—W. T. 
Brown & Co., General Managers. 


National Union: First—Yes; which 
were warranted for various reaczons, 
such as reductions for salvage, par- 
tial destruction of buildings, or where 


the insurance was in excess of the 
value of the property, or where there 
was a salvage for reason of earth- 


guake or equity. 
Second—No; for the reason that the 
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conditions which governed the com- 
panies im the settlement of losses 
were not similar. If each company 
‘had had a pro rata proportion of each 
and every risk in the burned section, 
it would have been possible to judge 
of the degree of ‘honesty or fairness of 
each, but the various compamies “‘n- 
sured different property and thie per- 
centage of the total payments does 
not indicate the fairness or otherw‘se 
of the settlements. 

Third—The percentage of the com- 
panies open ito the change of dichonest 
or unfair treatment of loss c’aimants 
is «mall, there being very few who 
did not pay the'r just obligations. 

Fourth—The claimants at San Fran- 
cisco ‘were, as a whole, dealt with 
liberally, and is so conceded, we be- 
lieve, by the majority of the fair mind- 
ed business men of that city. 

Fifth—This company was net involv- 
ed in any other conflagration follow- 
inz an earthquake. 

Sixth—The agents amd the property 
owners of the United States are not 
justified in accepting tite conclusions 
of the special committee of the Na- 
tional Association of Credit Men pub- 
lished in the “Journal of Commerce” 
and the “Commerc'al Bulletin” under 
date of June 15th, as facts, for the fol- 
lowing reasons: 

This report, we understand, was 
made up from two previous reports 
and by a committee from that part 
of the United States where the feel‘ng 
was most imtenme against insurance 
companies genera'ly, and where it was 
virtually imposible to get am unbias- 
ed opnion. Ome of the renorts, whch 
was used Jargely in compiling the 
Credit Men’s data, was made by a 
person who intended tio be fair and 
impartial to all, but he adméts in his 
report that his figure: were made un 
from data received from a small per- 
centage of the claimants. 

It follows that when the azsured, in 
hy own mind, receives an equitable 
settlement from the insurance com- 
panies he fails to comment upon that 
fact, but the person who feels that he 
has not been liberally dealt with is 
the one who muakes the adverse report 
and of course has nothing but unkind 
things to say. It, therefore, follows 
that the report referred to must be 
biased to a certain degree. In om 
opinion, it is 'mpessible for a correct 
report tio be made upon the payments 
of any company without a thorough 
examination of its records, and with- 
out taking in‘o consideration all the 
features connected with tthe settle- 
ment of each Jos. 

In conclusion, we make a statement 
of facts wh'ch should appeal to the 
Credit Men’s Arsociatiion and the busi 
ness men of this country. The Na 
tional Union had been in business but 
six years at the time tof the occurrence 
of the San Frane‘ico catastx*vhe. Its 
total payments to claimants there ex- 
ceeded its paid/n capital and net sur- 
plus at the time of the fire by over 
$100,000, and an assessment of 140 
per cent. was paid by the stockholders 
to restore the ‘original capital, an 
achievement which demonstrates the 
commercial integrity and tthe charac- 
ter of the men back of this company. 
—E. E. Cole, President. 





Pittsburg Underwriters: No losses. 
Our personal opinion is that the ma- 
jority of companies deserve great 
credit for meeting the excessive 
losses sustained in that calamity in 
the way they did and should receive 
fair treatment in return.—Irvan 
Neckerman, Manager. 

Rochester German: First—Yes. 
Second—No. Some companies paid 
more -than they should for. advertis- 
ing purposes. Third—Very small. 
Fourth—More. Fifth--Not interested 
at other points. Sixth—No.—H. F. 
Atwood, Secretary. 


St. Paul F. & M.: First—In a few 


————— 


cases of excess insurance and dis- 
count for cash. Second—In nearly 
all cases there was no dishonesty or 
unfairness. Third—Very small per 
cent. Fourth—As a rule they receiv- 
ed all they were entitled to. Fifth— 
No others. Sixth—I think the report 
was as fair as could very well be 
made.—C. H. Bigeow, President. 

Scottish Union & National: First 
—We certainly made settlements at 
San Francisco at less than the face 
of the policies. 

Second—I do not consider that the 
percentage of total net payments 
made by this company or any other 
company to the total net amount it 
had at risk in the burned district has 
any bearing whatever on the degree 
of honesty or fairness of such com- 
pany in the settlement of its losses. 

Third—The percentage of insurance 
companies involved in San Francisco 
who were clearly open to the charge 
of dishonesty or unfairness in the 
treatment of loss payments is too 
small to compute. 

Fourth—It is my opinion that the 
claimanis against insurance compan- 
ies in San Francisco received all they 
were fairly entitled to. 

Fifth—I have no information con- 
cerning this company’s experiences 
with conflagrations following earth- 
quakes in other parts of the world 
during the past year. , 

Sixth—Although gratified that the 
name of this company is included in 
the Honor Roll, I feel that the dis- 
crimination exercised by the Special 
Committee of Credit Men was unwise 
and does great injustice to a large 
number of reputable companies 
whose treatment of San Francisco 
claimants was based on absolute hon- 
esty and in many cases generosity.— 
James H. Brewster, Manager. 

Shawnee Fire: First—We had one 
policy of reinsurance which was paid 
for full amount of claim. The amount 
was $1800. 

State (Des Moines): First—This 
company had no direct loss, it paid 
re-insurance losses on same basis as 
was paid by original company. 

Second—No, some properties may 
have been over-insured and others on- 
ly partially destroyed. 

Third—Very few if any were abso- 
lutely dishonest. 

Fourth—There is no doubt the com- 
panies paid more for padded claims 
than their discounts amounted to. 

Fifth—Not involved. 


H. A. RICHARDSON, 
President, 


Sixth—Have not studied above re 
port. ‘Unless based on a fair hearing 
by both sides it cannot be accurate.— 
Theo, F, Grefe, Secretary. 

State Fire of Nebraska: We car- 
ried $2750 by way of re-insurance in 
two policies. We paid in full without 
any discount or salvage.—E. P. Fitch, 
Assistant Secretary. 

Sun of London: We could hardly 
undertake to answer the questions 
propounded by you without a great 
deal of thonght and consideration; 
and even then I doubt if it would be 
politic fo express ourselves on paper. 
The whole question of San Francisco 
losses has been so thoroughly and 
frequently thrashed out that we hard- 
ly see wherein the “Sun” can be bene- 
fited by the re-opening of the matter 
more particularly seeing we have re- 
ceived a “clean bill of health” from 
the National Credit Men’s Associa- 
tion and as well from the San Fran- 
cisco Chamber of Commerce. (We 
very much prefer that you allow this 
matter to pass by us at this time.— 
J. J. Guile, United States Manager. 

Svea:. The conclusions of the 
Special Committee of the National 
Association of Credit Men is nothing 
new; as a matter of fact, it is a mere 
repetition of what was published by 
the A. M. Best Company, some time 
ago, and is derived from the same 
source. It is not a new, unbiased lib- 
eral Manner, and in our adjustments 
the claimants, in many cases, receiv- 
ed much more than they were entit- 
led to.—M. L. Duncan United States 
Manager. 

Union of Buffalo: First—This 
company did not have any risks at 
San Francisco hence I am unable to 
judge except so far as individual mat- 
ters have come to my knowledge and 
personal observation made by me 
while making a hurried visit to the 
Coast. 

Second—I do not think the net pay- 
ments indicate anything as relating 
to the honesty or fairness of any com- 
pany. 

Third—I do not think any of the 
companies are chargeable with dis- 
honest or unfair treatment in the 
sense that this term is used. 

Fourth—As a general proposition 
under a_ strictly unprejudiced con- 
struction of the insurance contract at 
San Francisco I think that the San 
Francisco claimants got all or more 
than they were fairly entitled to al- 
though probably some did not receive 


WM. D. DENNEY, 
Secretary. 
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as much as others. 

Sixth—I have not had an opportun- 
ity to read the report of the special 
committee of the National Associa- 
tion of credit men but I do not be- 
lieve ikat any agent or property own- 
er is justified in accepting their con- 
clusions for the reasons that no com- 
mittee could devote the necessary 
time and attention to the study of 
the conditions sufficient to make their 
opinion of much yalue.—C. Lee Abell, 
Sec, 

Virginia State:—Owing to the fact 
that we were not directly interested in 
the San Francisco conflagration, be 
ing involved for only a small amount 
by ‘way of re-insurance, we are not 
in a position to discuss this situa- 
tion intelligently, preferring that the 
companies’ side of the matter should 
come only from those well versed with 
all the particulars.—Robt. Lecky, Jr., 
V. P. and Sec, 

Williamsburgh City: First— Yes, we 
had two forms of contracts. Under 
the one dated prior to the year 1904, 
we paid in full the proved loss, even 
te the face value of the policy. Un- 
der the contract excepting loss or 
damage by fire or through volcano, 
earthquake, hurricane, etc., although 
not legally liable, we bought our 
peace by donating from 50 to 75 per 
cent. of the amount of claim, as the 
loss appeared to be caused either di- 
rectly or indirectly by earthquake 
fire. 

Second—I believe that all companies 
in the San Francisco earthquake en- 
deavored to deal honestly and fairly 
with the unfortunate sufferers of the 
city in the settlement of losses. 

Third—-I have not heard the name 
of a solitary company mentioned by 
underwriters as open to the charge 
of dishonest or unfair method in the 
treatment of loss claims, such a 
charge being made either by persons 
unacquainted ‘with the facts, or sen- 
sational newspapers or by parties 
desiring to obtain full indemnity when 
the building fell by earthquake shock, 
and in utter disregard of the contract 
of insurance accepted by them from 
the company. 

Fourth—Taking the city as a whole, 
while from the nature of the case it 
was impossible for the people to ob- 
tain full indemnity, I believe, taking 
the insurance paid by all the com- 
panies as a unit,that the people re- 
ceived all they were fairly entitled 
to under the contract. 

Fifth—This company has not been 
involved in any conflagration follow- 
ing an earthquake in any other place 
on the face of the earth out side the 
State of California. 

Sixth—In my opinion, the agents 
and property owners of the United 
States will not be justified in accept- 
ing as facts the conclusion of the 
special committee of the National As- 
sociation of Credit Men, as published 
in the Journal of Commerce & Com- 
mercial Bulletin of June 15, 1907. Com- 
panies that for more than half a cen- 
tury have honorably fulfilled their 
obligations of the country since 1871 
without a single adverse criticism 
should not be discredited in the man- 
ner proposed by the Association of 
Credit Men. The Williamsburgh City 
has disbursed to the sufferers of Cali- 
fornia, at the present writing, $1,300,- 
000 notwithstanding the fact that of 
policies at risk amounting to $1,800,- 
000, $1,200,000 was exempt by reason 
of the excepted period of fire by earth- 
quake.—Marshall S. Driggs, Presi- 
dent. 

Prominent Company (Name With- 
held): First—Yes. Second—Such con- 
clusion would seem ridiculous unless 


a layman should arrive at such. Third, 


—Of the American companies a very 
small percentage indeed, of the fo- 
reign companies perhaps one or two 
}erman companies, who endeavored to 
escape liability by “force majeure,” 
might be classed under this heading. 
Fourth—In by far the majority of 


cases they received more. Fifth— 
Not only in the conflagrations follow- 
ing earthquakes after the San Fran- 
cisco earthquake, but in every other 
cecnflagration following earthquake or 
seismic disturbances have fire insur- 
ance companies paid anything like 
as high a percentage to the policy- 
holders, for the fact is that in San 
Francisco we came so readily and 
generously to the rescue of the pol- 
icyholders, the first time in the ex- 
perience of fire underwriters. Sixth— 
It is pardonable, perhaps, but most 
regrettable, that the special commit- 
tee of the National Association of 
Credit Men should have accepted 
such unreliable data emanating from 
sources which have generally before 
now been given credit for more ac- 
curate and unbiased information, and 
it is also regrettable that one of.our 
leading papers, which we can al- 
ways depend upon, should have re- 
produced the reports and _ thereby 
given further distribution to data so 


. little in conformity with facts. 





CENTRAL DEPARTMENT FORMED 
Walla Walla Fire Appoints Charles H. 
Spencer Its General Agent for 
Middle West. 

The Walla Walla Fire of Walla 
Walla, Wash., is now opening a cen- 
tral department with hhiead offices at 
Chicago. Charles H. Spencer, one of 
the promoters of the company is in 
charge as general agent, having re- 
signed the secretaryship to assume 
his present connection. He will have 
jurisdiction over Ohio, Indiana, IIli- 
nois, Missouri, Minnesota, North and 
Souwih Dakota, Wisconsin, Michigan, 
Iowa, Kansas and Nebraska. All 
agents in ‘the territory will report di- 
rect to Chicago. Mr. Spencer will em- 
ploy two field men at the start. No 
appointments have yet been made, In 
the first year it is planned only to 
write busines in the large cities. 

The Walla Walla proposes soon op- 
ening up in the East in which field it 
will be represented as general agent 
by Whilden and Hancock, of New 
York city. 





Resigns Southwestern Management 
of Queen City Fire. 





Because of his impending remova! 
to New York city, A. F. Hancock, of 
Dallas, Tex., on the 27th ultimo, re- 
signed ‘the Southwestern management 
of the Queen City Fire Sioux Falls, 
S. D. In future the company’s busi- 
ness will be handled by the Union 
Bank and Trust Company, of Dallas, 
‘with which organization John R. Han- 
cock, a brother of A. F., is connected, 
and where insurance affairs he will 
supervise. 


A Hard Competitor. 











The members of the Illinois Field 
Club were very much interested in the 
presence of J. F. Norse, of Chicago, 
special agent of the Northwestern 
National, at the annual meeting at 
Lake Geneva, last week. Mr. Norse 
was invited by the field men to be on 
hand and wais given the privileges of 
the floor. He attended one session and 
a:ked to look over a copy of the Con- 
stitution and By-Laws. Later on Mr. 
(Norse stated that while personally he 
would like to become a member of the 
field club yet his company in its inde- 
pendent position was not in favor of 
becoming affiliated with field organiza- 
tions. It is likely that the managers 
of the Field Club will endeavor to get 
the Northwestern to join, but its offi- 
‘cers are not in a mood to take action 
at this time. The Northwestern’s com- 
petition in the West is regarded as 
very ugly. No dent has ever been 
made in ‘ts shiell hut the Illinois Field 
Club seems to have come nearer to it 
than any one else. 


POSTPONE ACTION. 





Canadian Underwriters Defer Adop- 
tion of Earthquake Clause. 





At the request of a number of Amer- 
ican company officials, members o! 
the Canadian Fire Underwriters’ As- 
sociation, at their annual gathering 
held at Niagara Falls, on the 26th and 
27th ultimo, deferred taking definite 
action at the time, upon the adoption 
of an earthquake clause. The nam- 
ing of rate differentials for the as- 
sumption of the earthquake hazard in 
the different sections of the Dominion 
also went over. 

Instead the association will name 
a committee to confer with a special 
committee each of the Eastern Union 
and the Pacific Board of Fire Under 
writers, and the joint body will en 
deavor to formulate a clause covering 
the earthquake risk that will be ac- 
ceptable for use in both countries. 

Considerable attention was devoted 
by the Canadian Association to con- 
ditions at Winnipeg, and a larger 
number of the members favored 
the imposition of additional rates in 
the city as the most speedy means of 
enforcing corrective measures. The 
president of the Manitoba Associa- 
tion, however, made an earnest plea 
against such action, telling of the 
improvements in the building laws, 
fire and water and other municipal 
departments, and of the further plans 
to the same end which will be. rapid- 
ly carried out. In the light of this 
information the association decided 
not to increase Winnipeg's tariff. 





SELBACH’S LATEST MOVE. 
Accepts Colorado General Agency of 
Union and State Insurance Com- 
panies of Pennsylvania. 

Two weeks ago the Eastern Under- 
writer announced thie appointment of 
B. O. Selbach, of Denver, special agent 
of the Aachen and Munich, as ‘super- 
vising general agent of the California 
Fire, for the Middle West. The an- 
nouncement was in error Mr. Selbach 
concluding after considering the mat- 
ter for several days not to accept the 
offer. Instead he has taken the Colo- 
nado general agency of the Union and 
the Insurance Company of the State 
of Pennsylvania, both of Philadelphia. 





FIERY MONTREAL. 





City’s Loss During January and Feb- 
ruary Exceed the Entire Year's 
Premiums. 





Fire insurance conditions at Mon- 
treal, Can., are most unsatisfactory 
and managing underwriters and local 
agents are thoroughly discouraged 
over the situation. During January 
and February the city’s loss exceed- 
ed the probable premium income for 
the entire year and the drain, while 
not so severe as that suffered in the 
first two months, has yet been above 
the normal since that time. In Jan- 
uary a very heavy loss was sustained 
in the total destruction of the famous 
McGill University buildings, with their 
priceless books, apparatus and curios. 
Much of value might have been saved 
had the firemen been able to reach 
the burning property quickly or had 
a reasonable supply of water been 
available. Failing both of these aids 
they were able to accomplish but lit- 
tle. 

The underwriters had three experts 
make independent examination of the 
city’s electrical condition, and each 
report ‘was severely condemnatory. 
Many of the streets are narrow and 
so covered by a net work of electric 
wiring that firemen are afraid of their 
lives when at work, lest they be 
electrocuted. Under the circumstances 
the frequent and rapid spread of 


flames is hardly to be wondered at. 
A sharp application of rate-advance 
might impell the responsible officials 
to apply remedies, the need for which 
is glaringly apparent. 





TAKES NEW JERSEY FIELD. 
Former Stamp Clerk Becomes Special 
Agent for the Scottish Union 
and National. 


Andrew Mackecnie, Jr., for the past 
year stamp clerk for Morris, War- 
ren and Sussex counties, N. J., with 
headquarters at Morristown, and prior 
thereto at the head office of the Ni- 
agara Fire, has accepted the New Jer- 
sey special agency of the Scottish 
Union and National. In the period 
that he served the Middle Department 
Association, Mr. Mackechnie’s work 
was of a thoroughly satisfactory char- 
acter and reflected high credit upon 
him. Into his new position Mr. Mac- 
kechnie carries the cordial good 
wishes of all the Jersey field men 
who will not fail to lend a helping 
hand whenever opportunity offers. 





SAFE DELIVERY INSURANCE. 
New Organization Formed to Guaran- 
ty the Proper Dispatch of Mailed: 
Packages. 

A late Chicago Lloyds organization 
is the Merchants Transportation In- 
iturance Underwriters, formed to :n- 
sure the -safe delivery of packages 
sent by mail. Alfred Erzer is the 
prime mover in the affair and aso- 
ciatedwith him are A. H. Wildell and 
O. F. Reich. The Home Insurance 
Compeny has been writ nz this form 

of indemnity for a number of years. 
Stamp Clerk Charges. 

In succession to Andrew Mac- 
kechnie, Jr., resigned, to take a spe- 
cial agency for the Scottish Union 
and National, the Middle Department 
Association has appointed Arthur 
Horton stamp clerk for Morris, Sus- 
sex and Warren counties, N. J., with 
Offices at Morristown. Mr. Horton 
was recently at Asbury Park as stamp 
clerk for Monmouth County. In this 
latter connection he is replaced by 
C. Eliot Beers, well recalled as a 
former Pennsylvania special agent of 
the Commercial Union. 





Goes With Whilden and Austin. 

D. J. Jones, recently special agent 
for the Eazle Fire in t suburban 
field and a young underwriter of great 
promise, has transferred his allegt. 
ance to the New York general agency 
firm of Whilden and Austin. He will 
continue ta do special agency work. 

W. J. Hildebcand who likewice is a 
former employee of the Eagle, also 
goes with Whilden and Austin, taking 
charge of the firm’: brokeraze depart 
ment. 


Opens Adjusting Office at San Fran- 
cisco. 

Herman C. Koempel, a well known 
adjuster in the east, has decided to 
locate permanently in San Francisco 
where for months he was settling 
claims for a number of leading com- 
panies. Mr. Koempel is a trained ad- 
juster and clean-cut in every respect. 
His offices are in the Merchants’ Ex- 
change Building. 


To Meet at Bluff Point. 

The July meeting of the Underwrit- 
ers’ Association of New York State, 
will take place on the 8th inst. at 
Bluff Point, Lake Champlain. 
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FIRE INSURANCE. 
(Continued from page seven) 

(d) The ownership of business by 
the local agents. 

(e) Prevention of rate wars. 

In so far as the movement contem- 
plates a proper community of inter. 
est amongst the agents, and in so far 
as the movement has been conducted 
along safe and conservative lines as 
in the past, I would say that the ma- 
jority of company officers have heart- 
ily favored it. Such cordial recogni- 
tion is likely to be continued so long 
as the movement continues on con- 
servative lines; and while it is your 
pleasure to see that the men promi- 
nent in your counsels and honored in 
your official positions are of such 
character as in the past and at pres- 
ent—men who stand for the very best 
element of your business—there is but 
little to fear. The business, however, 
I would again affirm is mutual not 
only between policyholder and com- 
pany, but also between agent and com- 
pany, and I believe that you would 
deplore as much as we, anything 
which might ever arise to suggest 
that the interests of the companies 
look one way and the interests of the 
agents look another. I do not believe 
it. There must be no tug of war be 
tween companies and agents. The 
agency system is here to stay, and the 
system of Stock Fire Insurance Com- 
panies is here to last as long as we 
shall, We are your companies; you 
are our agents, and we both ‘work 
for the protection of the same com- 
munities. Therefore, if your associa- 
tion works to the agency in- 
terest, tais must not be construed 


protect 


as antagonistic to the companies. We 
may look at things from different 
points, but our interest are the same. 


Warning Against Trades Unionism. 

If you are orgenized to prevent evils 
you must continue to avoid the pitfall 
of Trades Un‘on principles, which ele- 
vate the poor and debase the good to 
a dead level. If you seek to tie your 


companies to the practical recogni- 
tion of certain rights in your terri- 
tories, and to the undisputed enjoy- 


ment of the fruit of your labors, there 
lies on the other hand, a serious ob 
ligation on your part that you should 
not attempt to force forms of com- 
petition and compensation which are 
destructive to the best interests of 
the business. 
Expense Element. 

The business can stand a reasonable 
volume of expense, which expense is 
subdivided between what we can con- 
trol and what is uncontrollable, the 
total averaging 38 per cent of our 
premiums. The constituted autihori- 
ties of State and city demand from 
us On an average 3 per cent, of our 
premiums, whether we make profit or 
lose money—it is immaterial to them. 
Some 1531-2 per cent is used up in 
the expenses of our offices, rent, sta- 
tionery, salaries, field men, maps, in- 
spections, ete-——which is plenty; leav- 
ing a residuum of 21.5 which is paid 
in commissions. I say to you, gentle- 
men, that this business cannot afford 
any higher ratio of expense than is 
now paid. Therefore, it appears to me 
that any endeavor to reform compen- 
sation to agents, which is a matter 
of profound concern to you and to us, 
must be in the nature of re-distribu- 
tion, whereby the man of ability and 
conscience can obtain more for his 
services, and the reckless, unscrup- 
ulous business getter shall obtain less, 
but as a net result no greater amount 
should be taken from the community 
at large. 

Rates and Rate Wars. 

On the subject of rates I am very 
radical in my opinion that the less 
agents have to do with the actual 
making of the rates the better. In 
fact, so technical is this particular 
branch of our business that in order 
to secure justice to all concerned, the 
more it is relegated into the hands 





. other association the better, 





of experts independent of place or 
in my 
judgment. Men whose sole occupa- 
tion is the making of rates and who, 
in the course of that occupation, have 
the opportunity of a wide range of ex- 
perience and comparison, are far bet- 
ter adapted than you or I to deal with 
this most important matter, and you 
are far less likely to be involved in 
trouble where the whole responsibility 
can be thrown on others. I am frank 
to say from my own exper'ence when 
traveling in the field that I might 
rate 50 risks today and return in six 
months hence and apply a different 
rate to fifty per cent of those same 
risks. 

There is, however, one phase con- 
nected with rates with which I am 
heartily in sympathy; that is, the 
power of agents to prevent rate wars. 
In the exercise of this right I would 
say “more power tc your elbows.” It 
is very well for companies to have a 
difference of opinion leading to open 
rates at Pekin or elsewhere; it is an 
incident, one agency out of thousands, 
To the agents in Pekin it is everyth‘ng 
—it is business life or death. 

A Corrupting Influence. 

There is another matter, which 
without hard feeling and certainly 
without intention of offence, I would 
speak of: If you hold your companies 
to proper obligation toward you, some- 
thing is due to them. Companies are 
like men, are like agents; they have 
characters. Some are good, some bad, 
some indifferent. You must discrim- 
inate. You represent companies of 
age, wealth, character, ability, whose 
very names are a guarantee for every- 
thing that is honorable. Perchance 
those companies feel an obligation as 
prudent business men, that. they 
should not pay mo.e than a certain 
percentage as compensation. What 
those companies are and what they 
stand for is worth much to ycou—is 
worth much to your community, is 
worth much to the policyholder, who 
is your friend when the hour of ca- 
lamity is upon him, and I maintain 
that it is due to your friend and neigh- 
bor that you shall give thim the best 
that can be given in the way of the 
character and integrity of his indem- 
nity that the question of the immed- 
iate gain which may be made through 
high compensation for so-called “pre- 
ferred” business shall not be the 
means of depriving your client of the 
best class of indemnity, or of depriv- 
ing those companies which in good 
times or evil times are always staunch 
and reliable—of the best class of pol- 
icyholders. “Preferred business,” so 
called, I look upon as a sink of iniqu- 
ity, as the corrupting influence of our 
business, as directly provocative of re- 
bates, underhand deals and swarms 
of solicitors and unfit agents. I am 
aware that it calls for a thigh grade 
of moral fibre in agents to be able to 
rise above its seductions and to do 
honorably by both policyholders and 
company when “preferred business” 
lies in the way. Do not misunder- 
stand me—there are companies which 
pay high compensations, against 
whose treatment of their policyholders 
nothing can be alleged, and I direct 
no innuendo against such. But I do 
emphasize the danger that agents may 
be undermining their best interests, 
if tempted ‘by a little additional com- 
pensation, they give way to that “hap- 
py-go-lucky” streak which is in most 
of our dispositions, and which makes 
believe that one policy is as good as 
another, because we do not expect the 
risk to burn, which by the way is true 
until the loss comes. 


In Ghass Houses. 

On the other hand, there is an ex- 
pansive area of glass im *hy heres 
which we companies inhabit, and I 
ihave heard of companies who treated 
conservative, conscientious agents 
with but scant regard as compared 
with the man who is able to show 


volume of business, no matter how 
gained. What I have said as to the 
agent in his discrimination or com- 
panies applies equally, on the other 
side, to companies in their discrimi- 
nation of agents. I have ‘heard that 
there are different kinds of agents— 
some good, some bad, some indiffer- 
ent, and that companies are responsi- 
ble for what kind they pick to repre- 
sent them. 
Misunderstood by the Public. 

But now, gentlemen, I come to what 
is really the gist of these random re 
marks, and 7 deem the matter to be 
of the highest importance: I have 
said that this business is mutual in 
its essential character, and what I 
now want to press home is that the 
people who make us, and who in a 
Way Own us, do not understand us, 
and we the companies, cannot make 
them understand us. Whether the 
justification be much or little, the 
fact is only to painfully evident that 
the public do not treat fire insurance 
companies with confidence. I believe 
that their attitude is not only un- 
reasonable, but is detrimental] to them- 
selves to an extent beyond the power 
of words to describe. They load us 
with pains and penalties, with taxes 
and fees; they forbid this, they enjoin 
that, and do all that is possible to 
hinder free contract, and the net re- 
sult of all is that every imposition, 
every burden, every impost, finds its 
reflection in the rate. Public imagina- 
tion dresses insurance companies with 
luxurious offices, in which the officer 
sits with plethoric coffers ready at 
hand, so that when a burden is levied 
all that he has to do is to touch a 
button and money from some hidden 
source gushes forth. It seems to be 
supposed that companies pay losses, 
expenses or profits out of premiums, 
and that any additional burden the 
public cares to place on them is pro- 
vided for out of funds that come from 
some other direction. 

Interference Increases Rates. 

We all of us in this room know per- 
fectly well that this is a mistake. We 
know the premium pays it all. We 
know that where the public and the 
companies are left free to make their 
own contracts unhindered and unfet- 
tered the rates are lowest. The more 
the companies are hedged about with 
obligations and conditions the higher 
are the rates¢ Distrust and misun- 
derstanding, begotten of sheer ignor- 
ance, are costly offspring. What the 
public wants is that the insurance tax 
(for it is a tax pure and simple) shali 
be as small as possible, and did they 
but know it, if they would let us alone 
they would get what they want. i 
say without hesitation that a large 
proportion of our work is directly and 
intentionally devoted to a reduction of 
premium cost. We formulate sched- 
ules to show with minute particular- 
ity how a man can do this, that, and 
the other to obtain premium reduc- 
tions corresponding. We explain to 
him exactly what he is charged for 
Our machinery is constructed to re- 
duce rates, in which direction it works 
automatically; to increase is always 
laborious and irksome. We go to 
enormous pains to show the commun 
ity how to make good building laws, 
how to improve their water supply, 
and fire department. The public 
shake their heads and say: “More 
expenditures for the sake of those in- 
surance companies.” It is a great 
mistake, for if we have our eye on a 
set percentage of profit out of the 
premium we obviously should have a 
larger amount upon a risk that is 
rated al 2 per cent. than upon the 
same risk when we have shown them 
how to sprinkier and do other things 
which bring their rate down to 20 
cents! Who is the real gainer? 

Take a city where the base rates 
run mgh and the whole city may aver- 
age 1-1-2. Under our influence they 
eventuuliy put in a high pressure 
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water system; they strengthen their 
fire department; they enact good 
building laws; and their average 
works down to 1 per cent. Who is 
the gainer? (No investment yields the 
public so high a return as they get 
thus in premium reduction for capital 
expended on improvements under our 
advice and direction. So that you and 
we are strenuously working to reduce 
cur Own incomes! In this respect | 
can think of no otier parallel save 
dociors who give their services to 
prevent epidemics so curtailing the 
very source of their livelihood! 
Agent the Educating Medium. 
Now, what I want to say to you. 
gentlemen, is that it is hopeless for 
us companies to attempt to influence 
or educate the public in a direct “way 
They will have none of it. The fact 
that Some companies of evil charact- 
er have at times treated policyholders 
badly, revelations concerning the man- 


agement of some life insurance com 
panies, the fact that most men con. 


tinue to pay premiums and get noth- 
ing in return, never having losses, so 
making it appear that fire insurance 
is nothing but an expensive luxury, 
these and many other things all work 
to our unpopularity, although it is re- 
alized by all that fire insurance can- 
not be done without. Yet people dis- 
trust anything and everything that 
comes from our side. Into our legis- 
latures are introduced anti-compact 
laws, anti-co-insurance laws, valued 
policy laws and other similar abnomi- 
nations. We approach the legislatures 
purely in the way of common sense 
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argument, and the result is that the 
measures are pushed along by that 
very fact because what the companies 
oppose must be good for the commun- 
ity! Anything more fatuous or short 
sighted it is impossible to imagine, but 
it is the fact, although we do not im- 
pugn the motives of those who so ar- 
gue. Therefore, gentlemen, we come 
to you and say to you, “You must ed- 
uecate the community;” and we claim 
the right to demand this of you for 
the business is no more ours than it 
is yours. 
Practical Illustration. 

it is for you to explain and eluci- 
date to your schoolmate who is in 
the House of Representatives that the 
Co-insurance Clause is nothing but an 
equalization of tax assessment be- 
tween man and man, far more in the 
interest of the property holder than 
it ever could be in the interest of tlhe 
company. It simply provides that 
every man pays on an equal basis for 
the same thing, instead of one obtain- 
ing a huge advantage at the expense 
of another. In Michigan recently such 
a law passed and was promptly re- 
pealed as to its essence by the moral 
force swayed by the agents 

Agents’ Power in Legislature. 

Gentlemen, when an _ anti-compact 
hill is introduced it is of no avail 
for companies to go to the Legislat- 
ure; it simply furthers the measure, 
but it means-much that you should 
call on your friend, the senator, and 
say to him: “This bill simply means 
that companies shall be _ prevented 
from exchanging information to give 
equal justice to all.” You will say: 
“Senator, ‘you have laws to compel 
life insurance companies to charge 
the same premiums under heavy pen: 
alty if they treat one man better than 
another, yet with this anti-compact 
law you are seeking to compel fire in- 
surance companies to grope blindly 
in the dark. working inequality be- 
tween man and man, with the effect 
that the man of wealth, influence and 
power will be able to get what he 
wants, but the man lacking these ad. 
vantages will have to suffer.” The 
anti-compact law in Arkansas was 
broken by its prohibitive nature, it 
providing that no company which be- 
longed to a rating organization any- 
where. be it Kamschatka or Timbuc- 
too, could do business in Arkansas. So 
all companies had to leave the State 
Do you realize that an identically 
similar provision actually passed the 
House of Representatives jn this great 
Empire State this spring in the Smith 
Anti-Compact Law? I wish it had be- 
come a law as it would have proved 
wholly prohibitive and thus an appal- 
ling object lesson. Gentlemen, it lies 
with you, if, through mistaken senti- 
ment, the proposition comes to compel 
companies to pay the face of their pol- 
icies through a valued policy law, to 
point out to your own neighbors and 
brothers that the thing is vicious, con- 
trary to public policy, and a direct re- 
warder of the criminal] at the expense 
of the honest man, and a sure road to 
a general advance in rates. “But,” 
people say, “why cannot you ascertain 
values before issuing your \policy and 
then pay what you name in your pol- 
icy?” It is for you to explain to every 
man in your community that the thing 
is preposterous; that the cost of such 
appraisals beforehand would be pro- 
hibitive and that there is no practical 
way of doing the insurance business 
which would carry such a burden of 
cost and live. 

The “Trust” Bugaboo. 

It is stoutly alleged that fire insur- 
ance companies constitute a Trust. It 
is for you to make clear and emphatic 
that in its very nature it is impossible 
fire insurance companies could ever 


constitute a trust. New comnanies 
ean be organized by the simnle pro- 
cess of subscription to a moderate 
capital which can be _ invested in 


If the company 


stocks and bonds. 
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does not succeed it can reinsure its 
business, sell its stocks and bonds 
‘and nobody is much the worse. It is 
wholly different from enterprises 
which deal in the production or distri- 
bution of things material, which things 
are susceptible of being “cornered” 
or manipulated. Not so fire insurance. 
When, too, there is an outcry of “rob- 
bery,” “shameful imposition” and the 
like, because a man is called upon to 
pay an apparently high rate, it is for 
you to make clear to him that the 
higher a rate upon a risk, marking in- 
tensive hazard, the greater is the dif- 
ticulty which you have to persuade 
ecmpanies to accept the insurance, 
while when a rate is low, because of 
light hazard, the companies fall over 
each other in their eagerness to ob- 
tain the business. . There could be 10 
surer proof that the “high” rate is not 
excessive, as otherwise the companies 
would be fighting each other to share 
in the “robbery and extortion.” 
When Taxes Are Imposed. 
When in vour Municipal Councils or 
State Legislature, itis proposed to add 
fresh imposts upon the premiums, it 
is for you to persuade those in author- 
ity that they are simply immosing a 
“tax upon a tax,’’ which is vicious in 
principle. It is for you to show, for 
instance, that it would be as_reason- 
able to impose a tax upon the cost of 
maintaining the fire department or 
water sunnlv of vour city as to tax the 
premiums! In effect our functions are 
very similar. The fire department 
and water supply are provided by tax- 
ation as preventive service against 
fire. Premiums are a tax wpon the 
community to indemnify after fire has 
happened, but it is a tax. The com- 
panies cannot make people understand 
this, but you can, and should make 
them understand that we can stand 
this and much more. For why? It all 
trickles back into the premium tax. 
plus the cost of collecting, as surely 
as water runs down hill. But it comes 
high for them. So I might extend the 
list demonstrating that it is for you 
to make clear to your own people 
that defense of a suit, or mrosecution 
of a “fire-bug” is the last resort to 
which a company will go; that they 
will do anything rather than be put 
to such a necessity, that when a mis- 
taken, sentimental jury of your fellow 
townsmen decides a verdict on the 
ground that it is an individual against 
a corporation, they are taking the 
money for the payment of that fraud- 
ulent loss right out of their own pock- 
ets and that of their fellow citizens. 
thereby establishing a system of re- 
ward for criminals, maintained by 
themselves out of their own earnings! 
Educating “The Press.’ 
Gentlemen, there is another line up- 
on which your influence can be felt 
tremendously for good—the press 
(other than ‘msurance trade papers) 
is greatly against us, doubtless from 
the honest feeling that opposition to 
the companies works to the interest 
of the community. It is within your 
power, and yours alone with your own 
local papers, to give correct points of 
view, to give sound knowledge in 
place of misguided ignorance, and the 
quiet influence which you could bring 
to bear is beyond power of calculation 
for good. I know of nothing better 
to commend to you than this verv 
thing, that you should seek in season 
and out of season to give your news- 
paper editors sound views and sound 
material in the place of the rabid non- 
sense which is too often printed upon 
insurance matters, and for which a 
long suffering public has to pay dear- 
ly. 
The San Francisco Affair 
Take, for instance, the condition 
of things after the San Francisco fire: 
the com-anies have paid approximate- 
Iv $200,000,000, which, according to 
the National] Board figures, is the main 
cause that they have lost some $80.- 
000,000, more than they have realized 
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CASUALTY AND 
SURETY HAPPENINGS 


EXAMINATION COMPLETED 


FIGURES DOWN TO BED ROCK. 


New York Insurance Department’s 
Report on Metropolitan Surety 
Company. 

Having concluded its rigid inves- 
tigation of the Metropolitan Surety 
Company, of this city, upon which 
task three of its most skilled ex- 
aminers were employed for several 
weeks the New York Insurance De- 
partment on Friday last made public 

the result of its findings. 

The examination was as of December 
31, 1906, and discloses the corporation 
possessed of aggregate assets of $777,- 
948.04, the large percentage consisting 
of gilt-edge securities and cash in 
banks. 

Owing mainly to the heavy re- 
serves it was forced to set aside be- 
cause of its rapidly growing busi- 
ness, and which had not been taken 
into proper account when preparing 
the annual figures, the company’s en- 
tire surplus was found to be wiped 
out and its capital of $500,000 im- 
paired $61,431.08. Though naturally 
disappointed at the showing’ the 
management of the Metropolitan Sur- 


from premiums since the records have 
been kept, that is for 46 years, and 
yet a general impression seems ta 
pervade that the companies did little 
or nothing at San Francisco; that thev 
evaded, compromised, bulldozed, 
fought and genera!ly behaved in any 
disgraceful way to escape honest pay- 
ment. Week after week and mont 
after month, statements appeared in 
New York daily papers as to the re- 
habilitation of San Francisco. We 
read that charity has given so much, 
the savings banks have done this, the 
clearing house have done that, loan 
and investment companies have done 
the other; capitalists have come for- 
ward in such a mamner, but I failed 
to see in those items the first refer- 
ence to the fact that the companies 
disbursed $200,000,000, far transeend- 
ing all other influences put together. 
Of course, it is what we are in busi- 
ness for;itisthe very purpose of our 
existence, but I only instance this to 
show how completely we are ignored, 
and to show where your field of op- 
pressions in a tangible form to the 
proper home sentiment. We compa- 
nies would gladly do it, but the people 
will not listen; they will not believe; 
they will listen to-you; they will be- 
lieve you; and it is just as much your 
business as it is ours, 

They say the companies still live; 
many are still powerful; they do not 
see the bleaching skeletons of thund- 
reds of companies, stretched along the 
trail of the past 46 years, nor reckon 
that those they see today are but sur- 
vivals, many of them sorely stricken 
and emaciated at that. 

Demand for Fire Insurance. 

Everybody wants fire insurance. 
Conceive the mighty commercial pa- 
ralysis and blighting death that would 
fall wpon this vast continent if by the 
wave of a magic wand. fire insurance 
were suddenly withdrawn tonight and 
all basis of credit, so to sneak, were 
destroyed by that act. History has 
never recorded such a sense of dis- 
aster as would be upon the commun- 
ity. It is not realized or realizable. 
Yours jis the ornmortunity to enlighten 
and you must do it. It is not a case 
of “pulling our chestnuts” out of the 
fire. We are on common ground. Per- 


ety appreciated that the decrease 
charged was largely a book-keeping 
one, and that the institution possess- 
ed just as much money as ever. With- 
out challenging the findings of the 
department, or quibbling in the slight- 
est thereat, the directors of the com- 
pany arranged for a_ shareholders’ 
meeting to be held July 15th. At the 
gathering they will recommend that 
the Metropolitan’s capital be reduc- 
ed to $250,000, and the amount thus 
secured applied to wiping out the 
present impairment and creating a 
surplus of over $188,569. By this pre- 
cess the corporation, though operat- 
ing on a reduced capital, will yet 
have assets sufficient to guarantee 
the integrity of its every contract and 
leave a substantial working margin. 

Moreover, it will get a very con- 
siderable salvage from a number of 
claims, charged in full against it. 
while its investments in municipal 
bonds, upon which it was compelled 
to suffer marked depreciation by the 
examiners will be paid at par, with- 
out question. 


Hlaving acknowledged certain er- 
rors in management and accounting 
methods, and promptly corrected 


them, the Metropolitan Surety Com- 
pany is today in capital shape to so- 


licit the patronage of desirable 
mit me to say that before you can 
exert such influence you must your- 


selves be thoroughly persuaded as to 
the greatness and dignity of your own 
profession. It is oftentimes alleged 
that agents know but little of their 
owr business; this is true of some, it 
is true of many more that they do not 


they ought; it is true of many that 
they k1ow as much about the business 
as any class of insurance men and 
the same is true of those of us who 
are on the company side of the fence. 
You will agree with me. I am sure 
that if you do not understand the 
gveat principles of your own business 
its essential nature, its honorable 
character, you cannot expect to con- 
vey correct impressions to editors. 
jurists, representatives, senators, goy 
errors but being thus mentally equip- 
ped ycurse!f you can convey your im- 
pressions in a tangible form to the 
immense cenefit of us all. 


Fire !.surance Abroad. 
In the ccuniry from which T came 
sulue years ago, fire insurance is re 


garded in a verv honorable light, and 
the companies are looked upon as the 
friends of the people. The rates are 
low, the profits are steady and good. 
What is needed in this country to se- 
cure fair cXarges, to mainta‘n a steady 
percentage of profit and the friendiy 
confidence of the public is more light, 
is education, is impressing at all times 
upon every policyholder, as occasion 


offers, the simple truth that in the 
last analysis people make their own 
rates and their own conditions; that 


if they will see to it that only honest 
conditions and honest men are admit- 
ted into the mutual scheme the prem- 
ium tax will be much lowered. Along 
these lines it will be recognized that 
your calling ranks with the honored 
lawyer, the respected banker, the 
trusted doctor, that you are the in- 
dispensable friends of the community. 
This accomplished, you gentlemen will 
find that your business is done not 
only with profit to vourselves, but with 
a satisfaction and a peace of mind 
which far transcends anything which 
you now enjoy, however good and 
pleasant on the whole you may have 
proved your business to be. 
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clients. It has undergone the refining 
process seemingly inseparable from 
the conduct of new surety companies, 
and is decidedly the better because 
of it. 

Agents uf the institution have no 
apologies to offer for its condition. 
To write business too rapidly is an 
underwriting error, but one easily 
corrected, and the safety brakes 
have now been applied by the Metro- 
politan’s management. In future the 
progress of the organization should 
be steady and substantial, and if the 
field men stand by the company as 
they sbould that end will be surely 
attained. 

Comment by President McClure. 

Discussing the matter David Mc- 
Clure, president of the Company, said: 

“The condition of the Metrapolitan 
Surety Company, shown by the report 
of the insurance department of the 
State of New York, should be con- 
sidered as a matter of bookkeeping 
merely. The company’s actual tangi- 
ble assets remain practically unchang- 
ed. One must bear in mind that the 
surplus of an insurance corporation 
represents its actual working capital, 
and that by far the greater portion 
mature into actual liabilities as that 
term is understood by the layman. 
Nearly the entire subscribed capital 
and surplus of the Metropolitan Surety 
Company are invested in interest bear- 
ing bonds of the highest class, which 
will illustrate the point that we de- 
sire to make, viz., that none of the 
money subscribed by the stockholders 
of the company has been decreased. 

“Our company is passing through 
an. experience which, insurance men 
will recall, has formed a part of the 
history of practically every corpora- 
tion engaged in the business of sure- 
ship. Indeed, if most of this class 
of companies had been subjected at 
a similar point in their careers to 
the same rigid tests which have been 
applied here, their showing would 
have been much worse than ours. We 
began with a capital of $250,000 and 
a surplus of $25,000, the latter item 
soon proving inadequate for the re- 
quirements of a rapidly growing busi- 
ness. In order that the process of 
growth might not be retarded addi- 
tional capital of a like amount was 
then subscribed at a price which gave 
a total surplus of $150,000. 

“We have entered thirty-five States 
and territories, in all of which fees 
and taxes of greater or less amount 
were paid and added to this was the 
much heavier expense of placing and 
equipping agencies therein. Conse- 
quent upon this extension was a rapid 
increase in volume of business with 
attendant heavy reserve requirements, 
which always prove an onerous finan- 
cial burden to insurance companies. 

An Exacting Investigation. 

“By reason of the agitation of the 
past two years regarding the subject 
of insurance in general, the condi- 
tions governing examinations by in- 
surance departments have become 
most severe, particularly in this 
State. Accordingly, in its examina- 
ition the New York Insurance Depart- 
ment, while eminently fair and just, 
has been scrupulously exacting, ‘with 
the result that we can safely say 
that the examiners, if they erred at 
all, have erred on the side of caution 

“In ‘the item of securities alone a 
difference of nearly $30,000 is charged 
against us, an average of five points 
on the $629,000 of our investments. 
Though our securities are held for 
investment purely, we are, neverthe- 
less, charged with depreciation pre- 
cisely as if we held them for specu- 
lative purposes. The difficulties of the 
situation will be appreciated when we 
say that $205,000 of this item are 
New York city 3%, deposited with 
the department, which show a con: 
siderable falling off, though no one 
doubts their value and their redemp 
tion at par at maturity, or, indeed, 
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that they are similar to government 
bonds in character. The same may 
be said of the $50,000 of Jersey City 
bonds, which likewise show a shrink- 
age. The remaining differences in 
this item are made up in the depre- 
ciation in high grade railroad secur- 
ities, from which all financial institu- 
tons are at present suffering. 
Heavy Reserve Charges. 

“In estimating the reserve for re- 
insurance the department’s annual 
report blank calls for a reserve of 50 
per cent. of all premiums on business 
in force at the date of the report, 
which requirement ‘was strictly com- 
plied with in the statement submitted. 
The examiners found, however, that 
the business of the company had in- 
creased, by natural growth, toward 
the close of the year, and they there- 
fore computed the reserve on a pro 
rata basis, charging as a liability by 
far the greater portion of the pre- 
mium income of the last month 
(23-24 of the business of December, 
1906, for example) their increase of 
the reserve amounting to approximate. 
ly $30,000. 

“In the item of reserve for losses 
the largest increase was made, the 
amount of difference being approxi- 
mately $80,000. This is made up of 
all claims on which the anticipation 
of trouble had been reported prior 
to December 31st, 1906, whether or 
not the company on that date had 
information justifying an expectation 
of loss, 

“The figures of prospective losses 
were high in many cases, we believe, 
though no question was raised with 
the examiners on this or any other 
point, our desire having been to 
leave the determination entirely to 
their sense of fairness. On several 
claims, however, we are certain that 
our settlements will fall far below 
their estimate of loss. 

“The other differences are distri- 
buted through a variety of items, 
none of which is considerable in 
amount, and represent the natural re- 
adjustments flowing from the items 
above mentioned and from the differ- 
ence in point of view between the 
auditors of the company and the ex- 
aminers. 


Proposed Action. 

“The question of relieving this con- 
dition was submitted to the board 
of directors at a meeting held on 
June 24, 1907, at which it was decided 
that on account of the stringent money 
conditions at present existing and 
in view of the probable continuance 
of a large volume of business necessi- 
tating heavy reserves, it would be 
inadvisable merely to make good the 
apparent deficit in the capital either 
by an assessment on the stock or 
by the subscription for new stock 
at a large premium, and that the 
technical impairment of the company’s 
capital should be remedied by a re- 
duction of its capital stock to $250,- 
000, leaving a surplus of approximate- 
ly $200,000, for which purpose a meet- 
ing of the stockholders of the com- 
pany has been called to take place on 
Monday, July 15th, 1907. 

“Long before the examination was 
begun the directors of the company, 
recognizing the desirability of a 
change, inaugurated a new manage- 
ment, the policy of which has been 
conservative throughout, with the re- 
sult that the company has assumed 
an improved position with the older 
established corporations engaged in 
this line. Cordial guarantees of good 
will are daily being received from 
many of the prominent surety under- 
writers, to whom the present position 
of the Metropolitan is easily intelligi- 
ble, and the company’s business will 
go on uninterruptedly along the con- 
servative lines which the new man- 
agement has established. 

Outlook Promising. 
“In view of the fact that the assets 


of the company are all intact and as 
valuable as ever, that the business is 
continually improving and is being 
conducted on more conservative and 
economical lines, the enthusiasm of 
the field force, the directors and the 
officers is in nowise diminished by 
this experience, arising from the 
technicalities of insurance bookkeep 
ing, coupled with too large a business, 
for in its growth the Metropolitan has 
far outstripped any similar organiza 
tion in the whole history of surety- 
ship. The company has every reasor 
to look forward to a successful fu 


CONSIDERING RESERVES. 
Insurance Officials Discuss Proper 
Amount to Be Set Aside by 
Surety Companies. 


On Monday and Tuesday sessions 
were held in the Hote] Manhattan, 
this city, by the committee on re 
serves other than life, ofthe insurance 
commissioners’ convention. Deputy 
Commissioner Hardison, of Massa- 
chuseits, presided at the gatherings 
A considerable portion of the time 
was given over to the discussion of 
proper reserves for surety companies 
Actuary 8S. H. Wolfe argued for the 
adoption of the ideas upon the sub- 
jects outlined in the report of his 
examination of the National Surety 
Company and widely circulated at 
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the time A number of prominent 
surety underwriters, including Messrs 
Miller, of the Fidelity and Deposit; 
La Frantz, of the American Surety 
Joyee and Griffin, National; Bland 
and Bantell, United States Fidelity 
and Guarenty, and Cator, of the Amer 


n Ponding, were present and gave 
their views wpon the subject 
The committee will report its find 


ines at the annual gathering of the 
convention next September 


FINDS RESTING PLACE. 


Business of Defunct Keystone Bond- 
ing Goes to United Surety Com- 
pany of Baltimore. 


Having shopped about for reinsur- 
ance offers the directors of the Kev 
tone Bonding Company, of Philadel 
phia, finally placed what business re 
mained to the defunct concern with 
the United Surety Company, of Balti- 
more 


WANTED 
The oeneral agency of a progressive 
accident and casualty company for 
Onondaga County, New York, head 
quarters, Syracuse. Best references 
Max. care Eastern Underwriter, 105 
Nilliam street, New York 





IR A DEFINITZ PROMISE TO 
PAY, well defined, no experi- 
ment and taking no chances that 
technical legal definition of what 
constitutes an accident will be used 
to defeat claims, buy your insurance 
in and sell the policies of 


“The Ceniral” cf Pittsburg, Pa. 
{Its management will tell you, in YES 
or NO answers, what it covers and 
what it does not cover. 
Agents Wanted. 
For particulars address 


THE CENTRAL ACCIDENT 
INSURANCE COMPANY 
PITTSBURG, PA. 


ihe Metropolitan 
Surety Company 
HOM E OFFICE: 


38 PARK ROW, 
NEW YORK CITY. 





David McClure, President. 

Andrew T. Sullivan, First Vice-Presi- 
dent 

Clinton D. Burdick, Second Vice-Presi- 
dent 

Frank A. Condon, Third Vice-Pres. & 
Treasurer, 

M. Joseph McCloskey, Four Vice- 
President 

Walter C. McClure, Secretary 

G. E. Hart, M. J. Mulrennan, Asst. 


Secreta 





Home Office, 


PLA'E GLASS 
PERSONAL ACCIDENT 
AND HEALTH 


a 


Daniel D. Whitney, Vice-Pres. S.Wm 





Tae 


METROPOLITAN 


INSURANCE CO. OF NEW YORK. 


Chartered 1874 


POLICIES 
Of the Most Approved Forms 

EUGENE H. WINSLOW, President 

Burton, Sec 


RELIABLE AND ENERGETIC AGENTS WANTED, 


CASUALTY 


47 CEDAR STREET. 


Alonzo G. Brooks, Ass‘t Sec 














ROBERT J. HILLAS, 


FRANK BE, LAW, 
°nd Assistant Secretary. 





THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST., NEW YORK CITY. 


DEE Naas esac uRGNNad ed cvwh exude’ ¢cccuue $8,003,530.06 
DAN Gee MN eo. c ic. sl. 2,904,775.76 
Losses paid to January 1,1907........ ........ 24,016,230.73 


This Company Grants Insurances as Follows: 
Bonds of Suretyship for Persons in Positions of Trust 
Fidelity Bonds, Burglary, Plate Glass, Steam Boiler, Fly- 
wheel, Employers, Public, Teams, Workmen’s Collective 
Elevator and General Liability, Personal Accident, Health 
and Bonded Attorneys’ List. 
OFFICERS: 
GEORGE F. SEWARD, President. 


Vice-President, Secretary and Treas. 


HENRY CROSSLEY, 
Assistant Secretary. 
GEORGE W. ALLEN, 


Rrd Assictort Secretary 
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The attention of Reliable Agents in search of desi ‘able contracts is called to the 
JOHN HANCOCK 


Mutual Life Insurance Company 


OF BOSTON 


S. H. RHODES, President, 
ROLAND O. LAMB, Vice-President. WALTON L, CROCKER, Secretary. 


Term and Instalment 
Good Agency contracts 


None but the best forms of Life, Endowment, 
Policies issued. See our Optional Annuity Policy. 
to the right men, 

FRANCIS MARSH, 
M-noger for Eastern Massachusetts, 
JOHN HANCOCK BLDG., 202 DEVONSHIRE STREET. 





ORGANIZED 1865. 


Virginia State Insurance Co., _°f Richmond 


TE. < Piewaer eRe kimaten cd G01s 8% Shei beta wawnedaelean te Lewawe 
Surplus to Policyholders . 





$821,402.42 
359,122.21 


ROBERT LECKY, Jr., V. Pres. & Secy 


GEO. L, CHRISTIAN, Pres. 





Royal Exchange Assurance, rma erator com 


i “4. The Most Liberal Policy Cont- 
: | ract. 
OF LONDON, ENGLAND. | 2, The Greatest Amount of Securi- 
ty Behind It. 


| 3. The Best Commission and Con- 
tract for the Agent. 


We want a District Manager in 
every center where we have no 
branch of‘ite. Attractive terms 
and non-forfeitable renewals to 
good men. Write at once. 


FRANKLIN W. GANSE 

Vice-Pres. and Director 
ss of Agencies. 

U C. CROSBY, General Manager. ‘Columbian National Life 


R. D. HARVEY, Assistant General Manager | Insurance Company 
176 Federal St., Boston, Mass. 


ESTABLISHED IN 1720. 


United States Branch. 


92 WILLIAM STREET, NEW YORK. | 





THE 





FIRST MUTUAL 





Northern Assurance Co. 


OF LONDON, ENG. 


Chartered in America 


NEW ENGLAND MUTUAL 





U. S. Statement as of Jan. 1, 1907. 
| Admitted Cash Assets ....$4,230,182 
| All Liabilities, incl. Res’rves. 3,054,547 


Life Iasurance Go. 
BOSTON, MASS. 


Operates on a full 31-2 per cent. Re-; Eastern and Southern Departments 
serve under Massachusetts Law, | Company’s Building, 
and offers the very best possible 38 Pine Street, New York. 





Net Surplus in U. S. ...... $1,175,635 





equitable contract. T. A. RALSTON, Sub-Manager. 








UNDERWRITER. July 4, 1907. 


J. G. Walker, President. 
T. Wm. Pemberton, lst Vice-Pres. W. L. T. Rogerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company Ff Virginis 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEER Southern Industrial Life Insurance Company. 
The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company. 


The Most Approved Forms of Life, Endowment and Industrial Policies Is- 
sued on Favorable Terms, 








OVER— $3,000,000.00 
OVER—$55,000,000.00 
Total Payments to Policyholders since Organization. NEARLY—$8,000,000.00 


$106.000,000 


ee en 





TATE Miatual Life 


Assurance Company 


Worcester, Mass, 











Paid in Fire Losses 
lin the United States alone during 

















57 YEARS. 
Incorporated 1844, 
BY THE Financial Statement, Jan. 1, 1907. 
DEE octane becusadeg $29, 138,062.19 
[ JVERPOOL SRD avkveésaxdss 26,318,347.00 
AND LONDON SURPLUS .......... $2,819,715.19 
| : 
AND A. G. BULLOCK, President. 
GLOBE | H. M. WITTER, Secretary. 


Insurance Company. Burton H. Wright, Supt. of Agencies. 





ASSETS U. S. BRANCH, 
$12,335,961. 
NET SURPLUS 
$4,623,651. 


CONFLAGRATION PROOF. 
New York Off ce, 45 William St. 





1907 





FIFTY-FOURTH YEAR. 


FARMERS’ 
FIRE INSURANCE 
COMPANY. 


YORK, PENNA. 





The Leading Fire Insurance Company 
of America. 


$1,017,369.65 
$453,084.11 


W. H. MILLER, President. 
E. K. McCONKEY, 
Secretary and Treasurer. 








(FIRE) 





WM. B. CLARK, President. 





FINANCIAL STATEMENT. 
1907 


} 
| 
} 
| 
| 
' 
security, with a safe, GEORGE W. BABB, Manager. 
| 
| 


Assets. Jan. 1, $42,826,918.80 | 


Liabilities 38,824,520.39 
Surplus 4,002,398.41 
Benj. F. Stevens, Pres. 


) 

' 

Alfred D. Foster, Vice-Pres. 1 
D. F. Appel, Secretary. | 
J. A. Barbey, Asst. Sec’y. | 
Wm. F. Sec’y. | 


Davis, Asst. 





Commercial Union Assurance Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 


Required by its Charter to maintain the legal reserve 
| on every policy it issues. 


‘The Masonic Mutual Relief Ass’n, 


Of the District of "Columbia, 
Chartered by Congress 1869. 
“Combines legal reserve safety with fraternal economy” 
An exceptional opportunity for producing agents. 
WM. MONTGOMERY, Sec’y 


Corner 12th and G Streets, N. W., 


Union Assurance Society 


OF LONDON. 
Established A. D. 1714. 


HALL & HENSHAW, U.S, Managers, ~ 


35 PINE ST., NEW YORK. 








THE 


Inter-State Life 


Assurance Company 


Washington, D. C. 
7 Indianapolis, Ind. 





THE STATE LIFE INSURANGE COMPANY 
INDIANAPOLIS, INDIANA 


HENRY W. BENNETT, WILBUR §S WYNN, 
President. Vice-Pres, and Sec’y, 
UNPARALLELED RECORD. 
Deposit with State of Indiana to Protect all Policyholders, $3,574,677. 

TO INSURANCE AGENTS—Examine the Life Annuity Competitive Contract 
of this Company. An original method of securing a closer fraternity of interest 
between the Agent and the Company. It gives the Agent’an opportunity to grow 
with and share in the prosperity of this Company as it grows and prospers. It 
enables the averave agent to win a competency and become independent. 

Write for particulars. The Company has desirable territory for capable men. 

Contracts direct with the home office. 


ALBERT SAHM, 
Treasurer, 











S. B. DAEs - ctvcnccccs President 
John T. Martindale, 

Vice-Pres, and Supt. of Agencies 
as eee Sec’y and Treas. 
E. F. Hodges, M. D....Med. Director 

EXECUTIVE COMMITTEE: 
Thos. H. Spann. Chas, B. Coffin 

Cortland Van Camp. 
FINANCE COMMITTEE: 

M. B. Wilson, W. E. Kurtz. H. W 
Moore, E. I. Fisher, A. A. Barnes. 
AUDITING COMMITTEE: 

W. B. Kurtz; Rear-Admiral George 
Brown; Dr B. F. Hodges. 


MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854. 

Geo, A, Berry, President. 


John H. Claney, V.-Pres. & Treas. 
W. K. Reifsnyder, Secretary. 











